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In This Issue—First Article in a New Bill Fixit Series 


TOLD you last week that you could make money selling this car—more 
profit than on like cars. I gave you a few reasons—let me add here that these 
statements are the result of the record these cars made during the past year in 


the hands of owners. 


I’ve been in the motor car business for 30 years and | know selling values, but 
never in all that time have I ever had a car that has so many clearly defined 


and easily demonstrated advantages over its competing field. 


A year ago the story was “Well, let us see this new car out a year before we 
buy”. That period of probation is past. The car has had its year of trial and 
the verdict is in. If you will write me I'll prove to you what that verdict is. 


But get this in your mind. The Improved New Safety Stutz will give an owner 
more in performance, more in ease of riding, ease of handling, more in rugged 
stand-up, stay-putness, than any comparable car. And, most important, more 


features of safety and stability than any other car in the world. 


Again, let me add I am prepared to prove these things for you or to you. You 
can sell a car like this. A car you can sincerely put your heart and soul in. 


Write me. I will tell you how to go about it. 
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Why I say you can sell the Stutz 
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ONE GUN AUTO WASHER 


At last an efficient Auto Washer for the 
average garage at a popular price. 


~~ 
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HERE 1s no need for a [Two-Gun Auto Washer on a 

4S One-Man wash rack. For this reason the Manley One- 

Gun Auto Washer is the proper machine for 70% of all the 
shops operating wash racks. 


Even if you operate two men on your wash stand the 
Manley One-Gun Auto Washer is ample. One man can 
do the spraying and the second man follows up with 
the sponge. Both men do chamoising after the spraying 











The heart of any car washer is its 
pump. The heart of the Manley 
Car Washer is a Worthington Tri- 

lex Pump, built exclusively for us 

y the Worthington Pump and 
Machinery Co., whose years of 
experience and whose facilities and 
resources assure dependability in 
the pump unit not obtainable in 
machines hastily designed by con- 
cerns smaller and less experienced 





in pump manufacture. 
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SPECIAL FEATURES 


Vertical Construction 
Unusually compact 
Perfected control valve 

and safety valve 
Worthington pump 
No leather washers 
Packing glands easily accessible 
Guides absorb side thrust 
Pump valves easily accessible 
Drop forged crank shaft 
Silent chain drive 
325 Ibs. Pressure 


It is impossible to give an adequate description of this highly 
eficient machine in this limited space but we will be glad to 
send complete illustrated bulletins to interested parties who 


will take the trouble to write us 


Manley Garage Equipment is sold by the leading 


Automotive Jobbers 


MANLEY MFG. CO. - 


YORK, PA. 


and sponging are completed. 


The Manley One-Gun Auto Washer is recommended 
where wash stands are operated on several floors, as 
this enables you to have an individual washer for each 
wash stand, which is the most economical arrange- 





CAT. 601 — $295 
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Hollow crown expands, 

forcing belt into con- 
tact with entire driving sur- 
face—eliminates slippage, 
and permits belt to trans- 
mit maximum power with 
less tension. 


2 Wedge-section of belt 
completely fills groove 
of pulley, delivering maxi- 
mum power and eliminat- 
ing friction and slippage. 
Accommodates various 


AGE 








Outer cover of two or 

more plies of close- 
woven, hard-finished fric- 
tion fabric. 


Cable Core—woven end- 

less. Each individual 
strand impregnated before 
cabling, and entire cable 
againimpregnated, thus 
eliminating internal fric- 
tion. Vulcanizing process 
makes cable a solid core of 


pulley angles from 28 
to 60°. 


3 Body of tough, resilient 
cushion stock of suffi- 
cient size to fit pulley for 
which belt is designed. 


| Sis 


For cars using a flat belt, the 
Farran-oid Herringbone. Four 
plies of specially woven tape, 
impregnated with a _ special 
Farran-oid rubber compound 
—woven loose in the centre 
and tight on the edges to con- 
form to crown pulley. Sealed 
edges prevent ply separation 
andrubbing.Stronger,yetmore 
flexible because less bulky. 
Won’t stretch or slip. 








Radiator Hose + Garage Air Hose » Car Washing Hose + Blow Out Patches + Tire Plasters 
Tire Flaps ’ 


Tube Patches y 





Farran-oid. 





Combination Patches s 


the belt is built. 


Fan Belt Cav#t Slip/ 


HE Farran-oid Dual-flex Molded “V” Type Belt 

is built around an endless, stretch-proof core of 
heavy cord and compound. The hollow crown 
allows it to completely fill the pulley and transmit 
full power without slippage—that means thousands 
of miles without fan belt trouble. 


Say “tire mileage” to a customer, and he under- 
stands you—from now on, say “fan belt mileage”; 
and show him how to save money, time and trouble 
by using a Farran-oid Belt. 


The entire line of Farran-oid Products is a money- 
maker and good-will builder—ask your jobber. 


THE FARRAN-OID COMPANY 
Akron Ohio 





VOAUCIS 


rubber and cord—the back- 
bone on which the rest of 


Ford Floor Mats 
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Survival of the Fittest 


\ outstanding development in 1927 car chassis refinement is 
evidenced by an increasing use of ball bearings in rear axles. 


One reason for this improvement is that New Departure Ball 
Bearings maintain correct gear tooth contact under all operating 
conditions quietly, permanently and without adjustments. 


The ability to resist load deflections is permanently built into 
the New Departure Double Row Ball Bearing, while other types 
of anti-friction bearings must rely on manual adjustments to 
approximate even temporarily correct alignment of gears and 
shafts. 

THE NEW DEPARTURE MANUFACTURING COMPANY 


Chicago Bristol, Connecticut Detroit 
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WYMAN-GORDON 
Crankshafts 


Vibration-tree perform- 
ance depends largely on 
crankshaft design. 


W YMAN-GORDON 


The (rankshaft Makers 
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ounting the truly great 


on your fingers 


Statement by Edward S. Jordan 


Hold up your left hand and count 
the fingers with your right. 

Begin with your thumb and give to 
each finger the name of some truly 
ereat living American. Can you 
count five? 

Now designate on those same fingers 
the five greatest corporations in the 
United States. Can you name five? 
I can think of three. 

Then pick the five greatest merchan- 
dising organizations in America. | 
know two. 

Now pick the five newspapers with 
the greatest influence in America. 
Can you name five and keep them 
all on the same plane? 

Nearly everybody would name the 
Chicago Tribune. Many would in- 
clude one other great metropolitan 
newspaper. 

Why is it so difficult to name five 
truly great Americans—great mer- 
chants—great corporations— great 
newspapers? 
Because in the 


course of human 


events certain individuals guided by 
genius or perhaps favored by for- 
tune stand out far and above the 
mass. 

That is because they possess that 
rare capacity for service leadership 
far beyond the crowd. 

What is the peculiar influence they 
exert? 

What is the basis of national reputa- 
tion? 

True greatness is founded upon that 
capacity for service to the public 
which is not bounded by local lines. 
defined by self-interest or dictated 
by a desire merely to succeed. 
National reputation justly earned 
rests upon a foundation of innumer- 
able services, rendered over a long 
period of time— 

That is the basis of national in- 
fluence. 

Such institutions stand among the 
marvels of human endeavor. 
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The above statement was written by Edward 5S. Jordan, president 












of the Jordan Motor Car Company, because he is interested in good 
advertising. He said he could never question the quantity of The 
Tribune circulation. He said he could never challenge its influ- 
ence in the field covered by a radius of two hundred miles around 
Chicago. “But the interesting thing about The Chicago Tribune.” 


said Mr. Jordan, “is that it is something beyond a quantity of 





circulation. It is a national force.” 





Edward 8S. Jordan 


Chicago Uribune 


THE WORLD'S GREATEST NEWSPAPER 
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A Great National Weekly 
Pays Tribute to the 


ERSKINE SIX 


*’Time’’—one of America’s great weekly magazines—in its 
> 








story of the New York Automobile Show concludes a splen- 


did tribute to the Erskine Six with this comment: — 


“Greater crowds gazed longer at the 
little Erskine than at any other exhibit.” 


Typical of the nation-wide tribute accorded the Erskine 
Six—the little aristocrat—this comment by ‘*Time”’ sum- 
marizes the success of this evolutionary, new-type car at 


every automobile show. 


Little wonder that Studebaker dealers see profits added to 
profits—for the Erskine Six in four body types—$945 to 
$995 — represents an addition to the popular Studebaker 
line which embraces models from $1160 to $2245. A car 


to meet every taste and pocketbook! 


Wire—now—for details on Studebaker-Erskine franchise. 
Address Dept. 51, The Studebaker Corporation of America, 
South Bend, Indiana. 
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[ SEVENTY-FIVE YEARS YOUNG } 
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23 Models—4 Wheelbase Lengths 


A Price Range from $865 to $2090 


f. o. b. factory 


Never before in its history has Nash armed its dealer body 
with so compellingly attractive an arrav of motor car values. 


Colorfully finished in exquisite blends and harmonies, of 
supreme gracefulness in line and design, and richly ap- 
pointed and fitted throughout, this great group of 23 
models provides America’s most inviting Opportunity to 
the buyer of a motor car. 


Embraced within this notable array of body styles are 
three distinct series—the Light Six, Special Six, and Ad- 
vanced Six, and 4 wheelbase lengths, for the Advanced 
Six Series includes models of extra long wheelbase. 


And of particular interest is the sensational new Nash 
body design as exemplified by the new Cavalier model 
and new Special Sedan on the Special Six chassis, and the 
new Ambassador and the new Special Sedan on the Ad- 
vanced Six chassis, together with the superb new Light 
Six De Luxe Sedan—the style car of the $1000 field. 


Each model of the 23 possesses the superlative perform- 
ance ability of the great Nash 7-bearing motor — the 
world’s smoothest type. 


And each model offers as standard equipment, at no extra 
cost, 4-wheel brakes of special Nash design, and 5 disc 
wheels. 


So that, today, the Nash merchant enjoys an enviable sales 
advantage over every price-class competitor in point of 
finer performance, greater beauty of body design, unique 
quality, and matchless yalue. 





NASH 


Leads the World in Motor Car Value 


(5063) 





(5063) 
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A New 1TonSix Cylinder 
“Buddy” Stewart‘985§ «..... 


~ 











Covered Express 
“Buddy” Stewart as 
1 Ton _ 


—_— en 





128 inch wheel base; 8 foot loading space ; 42 horse power; 6 cylinder; Continental motor; steel spoke wheels; 30x 5 high 
bressure cord tires ; gasoline filter; electric light and starter ; under-body tire carrier; a real quality job. 


NOTHER milestone in the history of Stewart 

Motor Trucks is apparent upon the announce- 
ment of this latest addition to the Stewart family 
—the new “Buddy” one-ton truck. 


Powered by a six-cylinder, 42 horse power 








Sy . Continental Motor equipped with Remy ignition 
— —_ system. The rear axle is a sturdy truck bevel type 
“Buddy” eating al and the brakes are large. 128 inch wheel base, 5 


inch frame, 50 x 2% inch rear springs, steel spoke 
wheels with 30 x 5 inch high pressure tires. 
Equipment also includes electric lights and starter, 
gasoline filter, under-body tire carrier and speedo- 
meter, ammeter and oil gauge mounted on a 
handsome instrument board. 







It’s a remarkable truck at a remarkable price. 


STEWART MOTOR CORPORATION 








Stake Body BUFFALO, N. Y 
“Buddy” Stewart 1 Ton = amg Hundreds of | . —o 
have grown Export Branch: 90 WEST ST., (Dept. 16) NEW YORK, N. Y. 


from a single 
Truck 





All Codes Used 





TO DEALERS—The Stewart franchise is liberal. Write or wire. 


Other Models 
4 and 6 Cylinder Motors 


§ | %{ Ton, 1% Ton 
1%-2 Ton, 2 Ten 


i 2% Ton, 3%-4 Ton 
Also 18 and 25 
. : Passenger Bus Chassis 
MOTOR TRUCKS All Prices f.o.b. Buffalo 











Panel Body 
“Buddy” Stewart 1 Ton 
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4th Place 


The Tangible Evidence 
of a Mighty Public Preference 


To the thinking automobile dealer, Chrysler’s 
rapid growth from 27th to 4th place in three 
years, means but one thing—proof of a tremen- 
dously increasing public following. 


And, by the same token, it means an outstanding 
opportunity in the field of automobile sales and 
profits. 


For—as has been demonstrated times over—the 
money-making possibilities of any automobile 
franchise is in direct proportion to the respon- 
siveness of the car-buying public. 


Thus, Chrysler, with its four lines of cars of 
Chrysler Standardized Quality, priced from $750 
to $3595, is enabling its dealers to capitalize 
the four great quality markets to their fullest 
possibilities. 


Inquiries from responsible business 
men will be kept in strict confidence. 


CHRYSLER SALES CORPORATION, DETROIT, MICHIGAN 
CHRYSLER CORPORATION OF CANADA, LIMITED, WINDSOR, ONT. 
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The Service of Supply Must Be Served, for in the Automotive Industry, 
It Represents a Volume Exceeding That of New V ehi- 
cle Sales—Accessories an lm portant Item 
By SAM SHELTON 


N THE great war our army had its 5.O.5-—Service of Supply. The Service ot 

Supply was a most necessary adjunct to the hghting arm of our military machine. 

The automotive industry has its $.O.8.—Service of Supply. And this Service 

of Supply has grown to be greater in magnitude than the business of motor car 

sales. In 1927 the Service of Supply will account for approximately 58 per cent of the 

merchandise volume of the retail automotive trade. The other 42 per cent will be made 
up of new motor vehicle sales 

Just what does this Service of Supply comprise: 

As applied to the automotive industry it means all those 1tems of equipment, replace- 
ment and supply which are necessary or desirable to the continuous operation of the 
motor vehicle. 

It means accessories, parts, tires, renewals, tuel and lubricants, and tools. 

Does one think that this vast business is going to decline, dwindle, lag and finally 
peter out? Or any part ot it? 

Take the item of accessories. 

An old timer in the industry calls our attention to a condition that seems to have 
been common this year at the local city automobile shows. The accessory exhibits were 
not what they should have been. It is true that the automotive jobbers were well repre 
sented, but in some of the shows, at least, their exhibits were dominated by radio, srich 
appliances and signboards, with now and then a feeble display of some useful piece of 
automotive equipment. 

Not disparaging in the least the importance of radio business, if the jobber or dealer 
finds that it pays him to handle it, but we want to impress firmly upon the trade the tact 
that the accessory business is a big item in the automotive industry and that the dealers 
and the public have a right to see it properly represented at the automobile shows. 

And in the established order of things the jobbers who participate in the local shows 
are the ones who should present the accessory and supply branch of the industry to the 
rade and the public in its true importance. 

The manufacturers did a good job of it at the National shows. 

The accessory business alone probably will represent a volume ot $350,000,000 to 
$400,000,000 retail in 1927, and the whole Service of Supply, including accessories, will 
almost certainly go considerably over the mark of four billion dollars. 

The retail trade is deeply appreciative of the importance of this business and knows 
that its profits depend upon giving adequate attention to this volume. 

But the retail dealers must have their sources of supply and if the automotive jobbers, 
whom they have been encouraged to look upon as convenient and dependable sources, 
disparage this business, where will the dealer turn? 

The Service of Supply will be served. 














} lat Rate for the Mechanic 
a Week More for Krank 


HAT more ardent advocate of the flat rate 
plan of paying the automotive mechanic can 
be found than Frank Raabe, for 10 years 
employed by the Harvey E. Mack Co., Minne- 
apolis, Minn., in its service department, a separate 
building at 1901 Aldrich Avenue S.? 

Sketching his argument briefly it reads something 
like this: 

“IT can make more money than on the 
time basis. 

‘“‘In the busy season I have about $20 
a week in addition to save. 

“Since the flat rate has assured me 
additional savings I have married and 
have saved money. 

“IT am living in a better home, with 
$3,000 in furniture and $1,250 in the 
bank. 

“In the four slack winter months I 
spend the extra time developing ideas 
and applying them. Now I spend $2 a 
week on trade and technical magazines, 
I am so interested in my work. 

For the last five years Mr. Raabe 
has been working on the flat rate basis 
of remuneration. The first five years was on the hourly 
basis. He never wants to go back. 


“Under the hourly rate basis,” said Mr. Raabe, “I 


averaged $35 a week. Under the flat rate basis my 
average is approximately $55. 





Keeps Tools in Better Condition 


“IT have more time for myself. I can keep my tools 
in much better condition. I have time to make special 
tools I believe will enable me to do better and faster 
work. I have a chance to visit with other mechanics 
and talk to customers. I have time to see the new 
cars, and feel like taking this time as it helps me and 


I know I am not taking the company’s time,in doing 
this.” 


At this point this mechanic discussed the fact that 
under the new regime his initiative was being de- 
veloped. He spoke highly of the help of the trade 
magazines. He gets ideas from them and applies them 
at once where they are applicable to his type of work, 
which is not specialized except that he can work on 
any part of a car or its engine. Mr. Raabe is of a 
naturally inventive turn of mind and he works out 
tools and methods from mere suggestions that come 
to him as he devours the contents of his favorite trade 
and technical magazines. 


This self development has reached such a point that 
other mechanics come to him when they are up 
against a stump and can’t find their way out. He en- 
joys being able, because of the extra time he has had to 
study, to help his fellow workmen. It enables him to 
understand the new Dodge Brothers car improvements 


more quickly and better and their possibly needed ad- 
justments. ” 
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Frank Raabe and Ernest Soderstrom, who is also an advocate 
of the Flat Rate plan, discuss details before overhauling engine 


“Prior to the time of flat rate,” added Mr. Raabe, 
“I knew I would earn just about $35 the year 
round. Now I know I will earn that during the dull 
season of some four months and during the better 
seasons I will have just about $20 in addition to save. 
Since I am assured of additional earnings I have mar- 
ried and have saved money. I am living in a better 
home today than I ever did before. I have a bank 
account of approximately $1,250, about $2,500 to $3,000 
worth of furniture paid for. Every cent of that has 
been saved since I have worked on flat rate, or in five 
vears. 


Give Customers Better Service 


“T find I can take jobs just as they come to the shop. 
I have about the same number of customers as under 
the old system, but I can do better work now. If 
I want to spend just a little more time on a regular 
customer’s car I know it is my own time I am giving 
him.” 

Another point made by Mr. Raabe is that working 
conditions are better around the shop than ever. The 
mechanics are a much nicer bunch to work with, he 


finds. The poor mechanic soon leaves. This auto- 
matically sorts the good from the bad. The poor 
mechanic cannot stand the flat rate plan. Consequently 


the men are better workmen and stay longer. 


Affirming that he is not interested in any other basis 
of paying wages the veteran mechanic went on to say 
that he spends much less time with the poor mechanic 
showing him how to do his work. On the hourly plan 
he had to help the inexperienced man to do his work. 
He could not refuse to help him, as he would think 
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A Better Home to Live in and 
Money in the Bank—T hese 
Are the Reasons Minne- 
apolits Man Gives for 
Preferring Flexible 
Wage Plan 
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By J. E. SMITH 


he was not interested in him and it made a bad feeling 
between the men. Under the flat rate plan he can 
refuse to spend a lot of time with the beginner, who 
knows Mr. Raabe is on his own time and will lose 
money if he does not turn out his own work on his 
own time. 
Mr. Raabe put another angle on his attitude toward 
the more modern system of paying wages. He said: 
“I can make more work for myself. When a cus- 
tomer’s car comes in I run the engine to see if the 
service salesman has sold the owner all that should be 

done. 
Sells Needed Operations 


“‘Many times I find I can add several operations and 
thereby make more money. Let us say a valve grinding 
Job comes in. That will cost the user $5.85. By 
running the engine I can detect that from one to six 
new valve tappets are needed. That means several! 
operations and they all make me money. Further, the 
customer gets off cheaper as I can install the tappets 
much cheaper for him while I have the engine head off. 

“A man that does not make more money for himself 
and I believe more money for his company under flat 
rate than he does under the hourly system must spend 
a great part of his time loafing. 

“IT do not want to be limited in the amount of monev 
I can earn by some poor, inexperienced mechanic whose 
work brings the experienced mechanic down to the poor 
mechanic’s level.” 


Conduct Research for New Metal Lighter 
Than Aluminum 


Scientific research for a new metal, known as beryl- 
lium, which is lighter than aluminum, is being made 
by the U. S. Bureau of Standards. Partial success has 
already been made in the laboratory tests, the Bureau 
announces. Officials declare that a properly alloyed 
beryllium would be of great value in aircraft and auto- 
mobile engineering, or any other mechanical field, where 
great strength, coupled with lightness and minimum of | ath 
expansion under heat is essential. ee 
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“Now Dealers, for 
the Chorus — All 
Together!” 


HERE are used cars and lots of them and there 

are problems that are now seriously involving 

the Used Car Department, but in my humble 

opinion there is no used car “problem” viewed 
in the light of dealer mortality and common sense. 

We know what a used car is worth. We know what 
it will cost to recondition it. We know that it will cost 
15 per cent of the selling price, or a 20 per cent of 
the cost price mark up to sell it and still stay in busi- 
ness. We, therefore, know exactly what we should pav 
for a used ¢ar. 

We know exactly what we 
do it. 

Now, if we are paying more for used cars than they 
are worth, why blame it on the poor Used Car Depart- 
ment? If we are knowingly doing such a foolish thing 
and continuing to do it, why not open an account on 
our books and head it ‘‘Damfoolishness”? Then keep 
track of it and see how much of it you are doing. 

We have never had any trouble with the used cars 
that we took in at the right price. “Buy ’em right, and 
you can sell ’em right,” some wise man has said in 
relation to used cars, and that’s our position. 


should do but we don’t 


you Can't Escape the Overhead 


If you ask the average salesman or dealer what has 
been made or lost if you take in a used car for $200 


and sell it for $200, 98 per cent of them will say that 
‘6 99 ~J > £ 
you “broke even.” As a matter of fact, you have lost 
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READ and 


ERE 1s an honest-to-goodness 

brother dealers. It 1s straight 
erful wallop. The writer, who 1s a 
courage to state the truthin languag« 
is a plain statement of undisputed 
dealers who have the courage to 
down in this article. Those who 
pays.— THE EDITOR. 











The Ernest Burwell, Inc., Building, 


$30 to $40, depending on what your overhead is, and 
[ personally do not know of a dealer whose overhead 
was less than 15 per cent last year. You can’t get 
salesmen for nothing. You can’t get bookkeepers, 
mechanics, rent, taxes and insurance for nothing. So, 
why delude yourself into thinking that you can take in 
a car for $200 and sell it for $200 and “break even’? 
This is where a lot of the “used car loss” we hear 
about comes in. 

Ford commissions are small and there is no room 
to gamble. Both the new car and the used car must 
each stand on it’s own bottom when it comes to over- 
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the Used om Blues 





' a. 

HEED! 

message from one dealer to his 
from the shoulder and it has a pow- 
successful Ford dealer, has the 
that any dealer can understand. It 
fact. Our industry needs more retail 
stand on the sound principle laid 


read and heed will find that it 








Ford Dealers, Spartanburg, S. C. 


head. The average Ford dealer thinks he is getting 
20 per cent on his new car sales. If you think so, just 
sit down and divide the commission of $97 by the 
delivered price of a Ford Coupe here of $561, and 
you'll find that you are getting 17.3 per cent. Three per 
cent gross margin on your sales of new cars. The Ford 
Motor Company itself instructed all dealers that their 
overhead for doing business would average at least 
15 per cent and recommended that this amount be added 
to used cars to cover overhead. The Ford Motor Com- 
pany is right, for you can’t get away from overhead. 

And while we are discussing overhead it’s time to 
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By ERNEST BURWELL 
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realize that 1927 with its changing conditions in the 
automobile business finds most all dealers with big 
unwieldy, inefficient organizations and overhead much 
too high. Get out the axe and cut out every non- 
producer. Get your overhead down to a competitive 
basis if you want to survive. 

sit at a desk and push buttons. 


A dealer can no longer 
If you want anything 


done right you'd better get busy yourself. Our 1926 
expenses, by careful budgeting, were $16,000 below 


1925, and our 1927 budget calls for $20,000 reduction 
below 1926 expenses. And that is our best chance for 
a net profit this year. 

How Vany l sed Cars? 

A question frequently asked is “How many used cars 
should I take in at one time?’ Good authorities say 
never more than thirty days’ supply. You can arrive 
at this by averaging your monthly sales of used cars 
over the past 12 to 20 months and strike somewhere 
near.a correct figure. 

Edward Payton, an authority on dealer management, 
tells us through the N. A. D. A. that used car “‘pollu- 
tion’? should never exceed 40 per cent. That is to say, 
your total used car purchases including repairs, re- 
painting, etc., in any one month should not exceed 40 
per cent of your new car sales in dollars. For instance, 
if you sell $10,000 worth of new cars this month you 
should not take in over $4,000 worth of used cars at 
the maximum. The less, the better. But more than 
this, according to research and investigation, leads te 


much trouble. Now that you have arrived at some- 
where near the right stock of used cars to have on 


hand turn all hands toward the job of selling down 
the used car stock. Then keep it somewhere near right 
by working and watching. 
Lsed Cars Limit New Sales 
You will understand from the above that to conduct 
a safe and sane business your new car sales will 
naturally be limited to some extent by the efficiency 


and soundness with which you manage and finance 
your used car activities. To offset this slowing down 
in new car sales which Mr. Ford himself says is a 


healthy condition for the industry (and he’s right), a 
dealer must develop all departments of the business on 
a profitable basis and let this group of profitable de- 
partments represent his success as a motor car dealer. 

The New Car Department is only one of five neces- 
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‘Lhe Dealer's Fire 


Some Things the Automotive Busi- 
ness Man Should Do for Hts 


Protection in Case of Loss 


by LLOYD S. GRAHAM 


HE average automobile dealer or garage owner 

is a busy man. He must be if he is to be 

successful. In the hustle and bustle of busi- 

ness he sometimes overlooks 
granted some things that deserve his attention. 
latter class comes fire insurance. 

“You have got to have at least one fire, in order to 
know how to insure,’ a garage owner told the writer 
a few days ago. This man had had a fire a few years be- 
fore and supposed that he was fully covered by insur- 
ance. But when the time came to adjust the claim, 
through a misunderstanding for which he himself was 
chiefly to blame, he received only a small fraction of 
what he expected. This was due chiefly to a misunder- 
standing of the principle of co-insurance and the fact 
that he under-estimated the value of his property. 

It should not be necessary for garage owner or auto- 
mobile dealer to have a fire in order to know how to 
insure. Insurance is a comparatively simple thing. 
It is so simple in principle that perhaps that is the 
very reason why so many business men take it for 
granted and do not pay much attention to how it is 
written. 

While it is impossible in the brief space allotted to 
one article to go into an exhaustive discussion of the 
subject, it is the purpose here to touch upon some of 
the fundamentals of the subject—some of the common 
practices and mistakes—so that he may intelligently 
dig into the subject as it applies to himself, with the 
result that he may insure and protect his property 
properly. 


In the 


Not for Profit 


Fire insurance is not intended to make it possible 
for any person to make a profit through loss by fire, 
legally. It is designed only to indemnify a property 
owner for loss of physical assets by fire. One cannot 
even collect fire insurance for loss of profits due to 
the suspension of business between the time of fire 
and the time of resuming business. If compensation 
is desired for such a loss or for covering items of 
overhead including salaries that must be continued dur- 
ing the period of recovery from a fire, the wise garage 
man will take out a special form of insurance known 
as “use and occupancy.” This is a subject in itself. 

Most insurance mistakes are made in the very be- 
ginning with the careless placing and writing of the 
insurance. The law recognizes two types of persons 
through whom insurance may be obtained. 

The first is known as the agent. He is legally the 
representative of one or more insurance companies. 
Theoretically he is supposed to look after the interests 
of the insurance companies which he represents. But 
the fact that his continued business success rests also 
upon honest and fair treatment with the public from 
whom he must obtain his business makes it necessary 
for him to look also after the interests of the property 
owner whom he insures as well. 
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[RE wmsurance is recognized as a busi- 

ness necessity, but a great many busi- 
ness men fail to imvestigate the adequacy 
of their own insurance or to inform them- 
selves of the things that they must do in 
order not to make their insurance void. Ii 
the accompanying article the writer has set 
forth very clearly some of the general 
princtples that the dealer should follow for 
lis own protection. And the most wmpor- 
tant 1s: Deal with a responsible and reput- 
able agent or broker. 





The second is termed the broker. He is recognized 
by law as the representative of the property owner 
who desires the insurance. While there are some brok- 
ers who have made a study of their business there are 
too many who merely sell insurance as a side-line and 


actually know little or nothing about its principles and 
practices. 


Agent Should Know His Business 


It is a common sense proposition to place your insur- 
ance through an agent or broker who knows his busi- 
ness. If you are not sure of one of this type ask one 
of the officers of the bank with which you do busi- 
ness to give you the names of two or three agents 
or brokers known to them to be experienced and con- 
scientious. 

Do not place your insurance on a friendship basis. 
Buy your insurance as you would your supplies or a 
piece of shop equipment—from the man who knows his 
business and can give you the best in service, one who 
is reputable. In insurance there is little or no price ad- 
vantage as the rates of the so-called old-line companies 
are practically uniform and based upon a loss experi- 
ence of 250 years. 

Avoid the type of broker whose office is in his hat, 
who sells insurance on the side; who, when he gets 
some business, takes it to an agent who will fix up 
the policies, his own interests ceasing when he obtains 
his commission. Avoid this type of broker if he is 
an old friend, or the wife’s cousin who needs the money 
represented by the amount of the commission—unless 
he has made a study of insurance and knows how to 
insure you properly. 

Having selected the right kind of agent or broker 
be sure that you give him all of the facts in the case 
when he writes the policy. The intelligent, conscien- 
tious agent or broker will take a real interest in your 
business and will probably ask you a great many ques- 
tions. Answer them accurately. Don’t guess at any- 
thing or leave anything to chance for in case of loss 
the fire insurance company is going to adjust your 
claim on the basis of facts. If it is found at this time 
that some pertinent facts have been overlooked or con- 
cealed your policy may be voided and you may have 
to stand the loss yourself. 

Explain to the agent or broker exactly who owns 
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the business. 
ner, the agent should know about it for if it is found 
after a fire that the insured is not the sole owner the 
policy may be voided, while if the agent is informed 
of the facts he can arrange the policy so that all inter- 
ests will be amply protected and all trouble in case of 
fire will be avoided, on this score at least. 

Should you ever buy out another garage or building 
to use in your business, be sure that insurance is placed 
immediately in your own name, for the insurance of 
the previous owner will not help you in the least in 
fire. His insurance ceases when his owner- 
ship ceases. 

lf your garage stands upon leased ground, be sure 
that the agent knows this fact and writes your policy 
iccordingly. Policies in which this fact is concealed 
r omitted for any reason at all are void. 

In any case do not depend upon the agent’s or brok- 
er’s say-so that all of these things will be all right. 
be sure that the policy is amended or written accord- 
ing to the information and actual facts involved. The 
igent’s verbal agreement does not count, in case of 
oss, courts have held; and it doesn’t do any good to 
ind this out after the fire. 

Not only should you inform the agent or broker 
‘ully at the time the policy is written but he should 
ilso be informed during the life of the policy of any 
hanges which may increase the hazard, as the possi- 


case of 
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If there is a partner, even a silent part- 
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bility of fire loss is called. 

A change in the electric wiring, for example, may 
mean a change in hazard. In the case of even a minor 
change in wiring the local underwriters’ office should 
be asked to make an inspection and furnish proof that 
the new work complies with their requirements. If 
it does not pass inspection the electrician who did the 
work should be made to do it properly. 

Any radical changes in the nature of equipment 
should be brought to the attention of the agent, par- 
ticularly if there is any fire risk involved. If you 
should happen to decide to keep more gasoline on the 
property than is specified in your policy don’t fail to 
inform your agent or broker immediately so that he 
can change the policy accordingly. 


Losses Not Covered 


Any one of scores of things may happen in the de- 
velopment of any business whereby the hazards may 
be increased or decreased. In any case the agent or 
broker should always be notified immediately. 

Courts have decided that there must be flame in order 
to have a fire loss. In other words, if you leave an 
electric heater carelessly focused in the office or a gas 


(Continued on 


page 19) 
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FIRST ARTICLE IN A NEW BILL 
FIXIT SERIES 


This ts the first article in a new Bill Fixit 
series by A. H. Packer. These articles will 
deal with some of the fundamental principles 
of automotive electricity and in a simple and 
entertaining manner will make clear many of 
the causes and effects that frequently puzzle 
the service man. The Bill Fixit articles will 
provide a liberal education in electrical serv- 
ice for Moror AGE readers. 


ITCH had been a riveter in the shipyards during 


the war. Later he had helped dismantle some 

of the warships being junked, working with cut- 

ting torch to pierce and sever huge sections of 
armor plate. Later he had drifted to Westville and 
found a job in Bill Fixit’s battery department, where 
his clever use of knife and torch made him a valuable 
repair man. 

Tony Pabolenski was his real name and while some 
of the fellows called him Tony, others took up the 
name Bill had used when he first saw the deft manner 
in which the ex-shipbuilder wielded the ladle of battery 
compound. 

“Da rental bat, she no keepa da juice,” said Pitch 
one morning when Bill came into the shop and found 
the battery man putting another rental battery in 
Sheriff Bordman’s car. 

“How come?” said Bill. 

“Dunno, messer Fixit,” Pitch replied. “Me charge 
um up and work um hoh-kay but in dees car she mucha 
no good.” 

“All right,” said Bill, “I guess it’s about time we 
gave the boys a little dope on wiring. Perhaps that 
cheaply constructed spot light that the Sheriff thought 
was such a bargain isn’t such a buy after all. It has 
probably developed a short so that the battery runs 
down over night.” 

“Come on gang,” he said. “Spread around the black- 
board and we will go over a few wiring principles.’’ 

“First, however, I want to tell the Red Head that his 
first job after we get through with this talk will be 
to locate the cause of the trouble that is getting the 
goat of our new battery man. Red and Valvy are 
fresh from their trip and can dig in and help some 
of the rest of you get next to electrical work. 

“Perhaps some of you fellows do not realize why | 
stress the juice end of the business so much. Suppose, 
however, that Valvy does a carbon and valve job and 
when he gets through, the customer complains that it 
misses on a hard pull. What is the customer’s natural 
conclusion ?” 

“Me know,” 
bum job.” 

“Right,” said Bill. 
coil is weak, or 


said Pitch. “Da Valvy boy he do da 


“But it might be that the ignition 
a spark plug is bad, or the ignition 
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Bill Fixit Reviews Some Fundamental 
Electrical Principles for His Boys 
and Shows Them How a Short 


Circuit May Cause Trouble 
By A. H. PACKER 


points need replacing, any of which would cause the 
trouble, yet the shop would get a black eye for not 
turning out a job that runs right. 

“In our battery work it is easy to see why we need 
to handle electrical work, for it is next to impossible 
to do the battery work only. Trouble in the generator, 
wiring, starter or lamps, may affect the battery and 
make it appear that the battery is at fault. If we 
send the job out, the other fellow will say that we 
did our work wrong, then we blame the other fellow 
and the customer does not know who to believe. 

“On this blackboard,” said Bill, “I am going to draw 
a battery and a bulb and see if Pitch can draw in the 
circuits that would be needed to light the lamp.” 

Bill made his sketches and then the battery man 
drew a single line (Fig. 1) from one battery post to 
the center contact of the single contact lamp. Then he 
scratched his head, looked at the other battery terminal, 
saw no place where it should be connected and decided 
to call it a day. 

Bill then rubbed out the sketch without explanation 
and started to make another. Before he had gone far 
the gang realized it was a gasoline tank (Fig. 2) and 
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SHORT PATH FOR ~1 











Fig. 4. A short circuit for a current of water. With engine 
cold the pipe instead of the radiator carries water back 
to the pump. 
With the single contact bulb, Pitch couldn’t tell 
where the other wire belonged. 


Fig. 1. 
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Keep its Charge 


began to wonder what it had to do with electricity. 
They were still more puzzled when he indicated a vent 
in the filler cap and then showed a match stuck into 
the vent hole so as to plug it up. 

“And now,” said Bill, as he finished his sketch, “I 
want to see if Pitch can tell what will happen.” 

“Da gas, she no runna out. Da tank no getta air.” 

“A good hunch,” said Bill. ‘“‘And here’s another.’ 
And he proceeded to make another sketch (Fig. 3) 
which indicated a small air compressor setting on the 
garage floor and a pulley, apparently on a line shaft up 
in the air. Then Bill drew in a belt but showed it 
disconnected, with one end lying on the floor near the 
compressor while the other was thrown over the upper 
pulley. 

“Now, what do you make of that?” he wanted to 
know. 

Pitch grinned. He had a hunch the boss was making 
fun of him now, for this one was too easy. 

“No connecta uppa, no go,” he said. 

“But one side’s connected,” said Bill. 

“Sure,” said Valvy, butting in, “but it takes two 
sides of the belt and it takes two wires to fix up the 
wiring from battery to lamp, if that’s what you’re 
driving at.” 

“I’m glad it’s sinking in,” said Bill. “How is it with 
you, Pitch?” 

“Me see now,” said the ex-shipbuilder. “Me drawa 
just one wire. Putta bulb in socket anna shell he makka 
what you calla ground connect.” 

“That’s the idea,” said Bill. “I made it hard by 
showing a single contact bulb, but the shell makes con- 
tact in the lamp socket and the frame of the car, which 








Fig. 2. Bill drew a picture of a gasoline tank with a match 
stuck in the vent hole. 
Fig. 3. One side of the belt trying to drive the compressor 
—an illustration Bill Fixit gave to show why the second 
wire is needed at the lamp bulb. 
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Fig. 5. An electrical short circuit also lets the current flow 

back without going through the normal path. In most cases 

it also lets too much current flow and burns up the wiring 
or runs down the battery. 


we call ground, acts just like another wire and carries 
the current back to the battery. 

“The current must get back in at the negative ter- 
minal of the battery if it is to flow out at the positive. 
This fact was illustrated in the gas tank where the 
vent hole was plugged, for it is necessary to have a 
flow of air into the tank in order to let the gas flow 
out to the carburetor. In similar fashion, the two sides 
of the belt are necessary just as the two wires for 
the lamp are needed, the only exception being in the 
grounded system where the frame of the car acts as 
a return wire for all of the circuits, including lamps, 
starter ignition and generator. 

“Now we will see what a short circuit is. It’s a 
simple matter for it is exactly what its name implies, 
that is a circuit or path for the current to flow, but one 
that is shorter than the normal path in which the cur- 
rent is supposed to flow. In the case of the belt over 
the two pulleys, we would have the effect of a short 
circuit if the belt would slip off of the compressor 
pulley. The power pulley would still be trying to send 
out its energy but there would be no resistance against 
which to work. If the power pulley should be driven by 
a gasoline engine without a governor it would speed 
up abnormally. 

“The same thing happens electrically when the cur- 
rent gets a chance to go too easily and without en- 
countering much resistance. It speeds up and the 
source of power, be it generator or battery, tends to 
give out too much current. A good example of a short 
circuit, is found in the use of an engine thermostat 
(Fig. 4) where a by-pass connection is used. In this 
case the water pump is supposed to send water through 
the cylinder block and radiator where the water pas- 
sages are small. When the water is cold, however, the 
thermostat shuts off the passage through the radiator 
and opens one through a pipe which leads the water 
back through the pump again. This is evidently a 
shorter path or circuit in which the water can flow. 

“Then here’s another one?” said Bill, “as he drew 
a picture of a spot light (Fig. 5) and showed the wires 


(Continued on page 19) 
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Uniform Service Policy 
Inaugurated by Cadillac 


factory . Ldopts New 


Standard Service 


QO insure uniform 

Cadillac owner 

eardliess of where he 
his car, and to effect the coop- 
eration between dealers, distributors 
and the factory in rendering that serv- 
ice promptly, efficiently and _  cour- 
teously, the Cadillac Motor Car Com- 
pany has inaugurated a new standard 
service policy. It became effective 
Feb. 1. 

“The primary purpose of the policy,” 
said Nicholas Dreystadt, general serv- 
ice manager of the company, in outlin- 
ing the details of the plan, “is to put 
every owner of a Cadillac car on an 
equal footing with every other owner; 
to remove the disadvantages of the ex- 
isting system, whereby the character of 
the service is dependent on the dealer 
or distributor, who can thus affect—for 
sood or ill—the value of the buyer’s 
investment in his car; to eliminate the 
chances that an owner will not get sat- 
isfactory service away from his home 
town, on a business trip or touring for 
pleasure; to have the owner know im- 
mediately what he is entitled to under 
the terms of the service policy; and to 
assure him that the service will be per- 
formed promptly. 

“Its secondary purposes are to 
create greater confidence between buy- 
ers and dealers or distributors; to give 
dealers and distributors the benefits of 
nation-wide experience in the most sat- 
isfactory methods of delivering new 
cars and servicing them afterwards; to 
make a cohesive unit of the distributor 
and dealer organization; and to furnish 
the factory with a perpetual history of 
the performance of every Cadillac car 
in the hands of its owner, thus supply- 
ing the engineering and production de- 
partments with invaluable data.” 


the 
Te- 


purchased 


service to 


everywhere, 


closest 


Car Must Be Inspected 


Operation of the new policy begins 
with the receipt of the new car by the 
distributor or dealer. He is required 
to have the car thoroughly inspected 
upon its arrival see that it is properly 
lubricated, cooling system filled, given 
a test, conditioned, and made ready for 
the road. The condition in which the 
car is received and any corrective work 
found necessary, are to be reported to 
the factory within five days, even if the 
car is placed in storage. 

Before delivery to the purchaser, the 
car must be thoroughly washed pol- 
ished, cleaned inside, and gasoline tank 
filled, without charge to the owner. 

<- 
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By JOHN CLEARY 





| The importance of proper 
maintenance of the car in the 
hands of the owner is recog- 
nized by the Cadillac Motor 
Car Co. The new service 
policy described here seeks 
to make it possible for an 
owner to obtain uniform 
service wherever he may be. 
The aim is 100 per cent 
owner satisfaction and in 
this effort the Cadillac fac- 
tory is cooperating with its 
distributors and dealers who 
in turn are required to ad- 
here to certain standards. 











These items are included in the delivery 
allowance which is made to the distrib- 
utor—and through him to the dealer— 
by the factory. 


At the time of delivery, the buyer is 
instructed in the operation and care of 
the car, and apprised of the contents 
of the Operator’s Manual, which is 
handed to him, instead of being packed 
in the tool compartment. He is made 
acquainted with the importance and use 


of the carburetor enriching device, in- 
flation and care of the tires, correct 


lubrication, care of the battery, care of 
the finish, operation of all locks, and 
the use of all principal tools. The tool 
equipment is to be checked in the cus- 
tomer’s presence, and his signature ob- 
tained on the delivery record and 
release. The factory recommends the in- 
troduction of the service manager, or 
his representative, to the customer, who 
is urged to bring his car to the service 
station every 1000 miles, or once a 
month, for inspection. The conditions 
of the Cadillac standard service policy 
are fully explained to him. 


Each Cadillac car shipped from the 
factory now carries two detachable de- 
livery report cards, giving the name and 
address of the buyer and the date of de- 
livery. The distributor or dealer mails 
one of these cards to the factory the 


day the car is delivered. The other 
card is given to the owner with the 
keys, with instructions to mail it to 


the factory promptly. 


Plan to Assure Every Owner and Every Car 
Any Place in the Country at Lowest Cost 


Upon receipt of both ecards, the fac 


tory mails to the owner a “Servic: 
Card,” on which appears the engine 
number, delivery date, owner’s name 


and address, and the name of the sell 


ing distributor or dealer. The card 
carries the signature of the general 
service manager at the factory, and 


when it is signed by the owner in the 
space allotted for that purpose, it be- 
comes an agreement between the Cadil- 
lac Motor Car Company and the owner. 

When the owner receives this card, 
he is impressed with the two outstand- 
ing features of the new standard policy. 

First, the card entitles him to uniform 
service from any authorized Cadillac 
service station anywhere, in accordance 
with the terms of the new service 
policy. If an owner intends starting on 
a trip immediately on delivery of his 
car, and before the “Service Card” 
reaches him from the factory, the dis- 
tributor or dealer will give him an iden- 
tification letter, entitling him to such 
service until his card is forwarded to 
him. 

Second, the policy extends the re- 
sponsibility of the factory to replace 
parts defective in material or workman- 
ship to a period of time greatly beyond 
that of the legal period of 90 days set 
by the standard warranty of the Na- 
tional Automobile Chamber of Com- 
merce. During this time, provided the 
car is still in the hands of the original 
owner, and provided its mileage has not 
exceeded a reasonable figure, such re- 
placement parts will be furnished and 
installed free of all charge to the 
owner. The factory will supply the 
part at its expense, and the distributor 
or dealer will furnish the labor of in- 
Sstallation at his expense. 

And the distributor is the sole author- 
ity in deciding when defective parts can 
be replaced without charge. He will 
secure credit on such parts as soon as 
he applies for it. Complete confidence 
is placed in the distributor to interpret 
the policy correctly and effectively, so 
as to gain the owner’s good will. 


Complaints Quickly Adjusted 

As Mr. Dreystadt points out, distrib- 
utors and dealers have at their disposal 
the means for immediate settlement of 
any complaint involving the replacement 
of defective parts. A customer whose 
complaint can be quickly and definitely 
adjusted is satisfied without much dif- 


ficulty. Jut even a minor matter left 
unsettled. and allowed to drag _ out 
A ] 0) / QO r F | (] 


VE HAVEN’T GOT 


IHE USED 


CAR BLUES 


(Continued from page 13) 


ry departments in any successful automobile business 
. 1927. The departments are: 

1. Management. 

2. Good books. 

3. New cars. 

4. Parts, tires, accessories, gas, oil, grease, etc. 

5. Shop profits (repairs, repainting and general 
maintenance). 

There are 22,000,000 cars that must be kept going, 
ind the business of keeping them going in dollars will 
simply stagger you to make a little investigation and 
find out the millions of dollars that will be spent this 
vear for parts, accessories, gas, tires, grease, oil, etc. 
Are you getting your share? 

Service and maintenance profits are things that 
should be occupying the dealer’s mind and receiving 
more important consideration right at this time than 
used cars. A pyroxylin painting department will not 
only make it easy to sell your used cars but will prove 
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The Dealer’s Fire Insurance 
(Continued from page 15) 
heater turned too high so that nearby paint or wood- 
work is discolored or charred, you cannot legally col- 
lect for the loss or damage if there has been no flame. 
Loss due to smoke where there has been no flame is 
not covered by insurance. 

In case of fire dont take a “let-it-burn-it’s-insured”’ 
attitude. You are supposed to take ordinary care and 
effort in protecting your property and saving it from 
damage or loss by fire. Your policy says so and your 
policy is a binding contract. This applies both at the 
time of fire and after. However, courts have held that 
this does not mean that you are expected to risk life 
or possible bodily injury to do this. 

No one wants a fire and every precaution should 
be taken to prevent fire, even if full insurance is car- 
ried. When you build your new place make it as nearly 
fireproof as possible. Don’t allow rubbish, boxes, cor- 
rugated containers, excelsior, papers or oily rags or 
waste to accumulate. Ban smoking about the place. 

Be certain that you are fully covered. And in this 
connection do not underestimate the present-day cost 
of replacing your building or stock or fixtures. While 
on this subject be sure to have the agent or broker 
inform you fully on the subject of co-insurance. In fact 
you should take the time to read your policy through 
and ask him to explain anything you do not under- 
stand. This may save you money in case of fire. 





a highly profitable department properly advertised and 
rightly managed. 

Getting them at the right price is the biggest thing. 
Putting them in the right condition and painting them 
is the next best sales assistance. - 

The dealer must not pay excessive prices for used 
cars. It requires courage. You must be ready to see 
the prospect go out of the door and down the street 
to your competitor. But it is better for you to lose 
a sale than to make it at a loss; it is better to let the 
deal help “burst” your competitor than yourself. Only 
in this way can you build your business on a substantial 
basis. To put cars on the street at a loss is like build- 
ing a house on sand. It may be imposing for a short 
time, but it cannot endure. The used car will always 
be with us, but we are not afraid of used cars taken in 
at the right price. 

3uy ’em right or pass ’em up. We haven’t got the 
used car blues. 


When the Battery Won't Keep Its Charge 


(Continued from page 17) 


worn and frayed where they entered the handle. “The 
current for this light is supposed to go from the 
positive battery up to the handle, then through the 
lamp filament and back to the negative battery terminal. 
If the insulation gets rubbed off, however, the metal 
of the two wires will touch, so that a circuit is com- 
pleted without the necessity of the current flowing 
through the lamp filament. 

“This is like the engine thermostat action when the 
water is cold, for the path for the water is back to 
the pump through the pipe, and the water then does 
not need to flow through the radiator. In the case of 
the water, there may not be much difference in the 
rate of flow, but with the electrical current, there is a 
radical reduction in the circuit resistance, and being 
so much easier for the current, we find that the flow 
increases. Then just as the current in the lamp made 
the filament red hot, we may find that a heavy current 
in the wires will make them red hot. 

“That is why a short circuit sometimes burns the 
rubber insulation, or throws the circuit breaker if there 
is one on the car, or blows a fuse. In other cases, if 
the wire is small and the short circuit contact is not a 
very good one, there may be just enough current flow 
to run down the battery overnight. 

“Then the battery man is out of luck unless he knows 
how to find and eliminate such trouble before his cus- 
tomer becomes disgusted and goes somewhere else for 
his electrical work.” 


Uniform Service Policy 
Inaugurated by Cadillac 


‘through weeks and months of corre- 
pondence, makes an impression that is 
ermanently unfavorable. 

When such a replacement is found 
necessary at a time when the owner 
; using his car in some territory other 
ian his own, the distributor or dealer 
1 that territory is authorized to render 
he same service without cost to the 
wher. The factory will stand the cost 
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of the part, and the distributor or 
dealer will send the labor bill to the 
factory. The factory, in turn, will see 
that the distributor or dealer who did 
the work is reimbursed by the distribu- 
tor in whose territory the car belongs. 

All work during the first three 
months—or first 3000 miles—is to be 
entered on a “Policy Adjustment Re- 
port” and mailed to the factory immedi- 
ately at the expiration of the policy ad- 
justment period. This includes any 


work which may have been done by an- 
other distributor or dealer. 

On a card at the factory will be en- 
tered the New Car Inspection Report 
and the Policy Adjustment Report. 
From time to time, other information, 
such as parts replacements and other 
work, will be entered on this card. “Tt 
will thus become a history of the car, 
and the Cadillac Motor Car Company 
will have such a history of each car 
that is delivered to an owner. 


19 





No. 28 Tester Improved 


\ THAT the makers describe as a 
handy all-around tester for the 
dealer, garageman or service station 


operator is the improved Jefferson Ford 
Unit and Combination Tester No. 28, 
manufactured by the Jefferson Electric 
Mfg. Co., 501-11 S. Green Street, Chi- 
cago. Its newest feature is the alter- 
nating current meter which reads 
2.5-0-2.5 amperes and enables the oper- 
ator to detect quickly and accurately 
short circuits in the primary and secon- 
dary, to test for open condensers and to 
adjust the points to the correct current 
draw. This device enables tests with 
alternating current the same as the 
current supplied by the Ford magneto 
under actual operating conditions. It 
may be used in testing spark plugs. 
horns, lamps and in locating shorts and 
grounds. Made with or without meter. 


List price with meter, $20: without 
meter, $13. 


Johnson Battery Plate Punching 
Machine 


A MACHINE which quickly and easily 

removes the battery plates from 
the post straps is called the Johnson 
Battery Plate Punching Machine. It is 
claimed that this machine removes the 
plates much quicker than the old meth- 
ods and leaves the strap ready to re- 
ceive a snug fitting plate. It will take 
care of all sizes of batteries up to and 
including 19 plates. 
models, No. 1 for most makes of bat- 
teries, and No. 2 for Exide batteries. 
It weighs 14 pounds boxed for shipping 
It is distributed by O. A. Johnson, 3935 
Fourth Street North, Minneapolis, 
Minn., and the price is $7.50. 


It is made in two 


NEW ITEMS FOR SHOP PROFITS 


Illuminating Gas Cutting Torch 


A NEW 


cutting torch using either city 


gas, natural gas or by-product gas, 
has been put on the market by The 
Alexander Milburn Co., Baltimore, Md. 


This torch known as type LPG is sup- 
plied with a range of tips to accommo- 
date all thicknesses of metal. The tips 
are of solid copper designed to rapidly 
preheat the gases and give better pene- 
tration and quicker cutting. 


Service Managers Organize 


SAN ANTONIO, Tex., Feb. 19.—The 
Better Service Club, an organization 
composed of nearly 20 service managers 
of San Antonio automotive establish- 
ments, was formed at a recent meet- 
ing when D. E. Havenar, service man- 
ager of the Mutual Motor Company, was 
elected president. Other officers are 
George Willeford of the service depart- 
ment of the Winerich Motor Sales Com- 
pany, vice-president, and D. C. Fraser, 
of the service department of the Travis 
Auto Company, secretary. The club is 
an auxiliary of the San Antonio Auto 
Trades Association. 























Automatic garage door opener 
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Automatic Door Opener 
a” automatic device for opening g 
. ! doors without getting out « 





‘age 


the car has been introduced by t! 
Reynolds Machine Co., of Massillo: 
Ohio. This device is operated by 


push button on a post just outside t! 
carage and accessible from the drive: 


seat. When leaving the garage the op 
erator presses the button which aut 
matically closes the doors and whe! 


driving in, a push on the button cause 
the doors to open. sy a simple al 
rangement the garage light can bi 
turned on automatically as the doors 
open. This device has been designed 
primarily for private garages, but ca 
be applied to commercial garages. I! 
is said to have enough power to open 0! 
close the doors in the face of a stron: 
wind or to push away six or eight 
inches of ordinary snow. 


Holmes Wreeker No. 485 

5S ton new Holmes wrecker No. 485 

has shortened masts which make it 
fit compactly upon the chassis and ba! 
ance with the lines of the service Ca! 
Otherwise it has all the features that 
have been incorporated in the wel! 
known Holmes’ wreckers. It is manu 
factured by the Ernest Holmes Co 
Chattanooga, Tenn., and the price is 
$485. 


Lymeteo Steel Table 
oo table called the Lymetco, 
4 with linoleum top especially de- 
signed for use in automobile shops and 
sales rooms, is being made by the Lyon 
Metallic Mfg. Co., Aurora, Ill. Automo- 
bile parts may be displayed upon it 
without damaging it. 


— — _ 


New Gurney Ball Bearings 
A new ball bearing for use in Gra- 
ham Brothers 1925 and 1926 trucks has 


been developed by the Gurney Bal! 
Bearing Co., Jamestown, N. Y. It is 
known as No. 209 CP. It can be used 


for the rear drive shaft bearing in the 
transmission. 























Johnson battery plate punching 
machine 





Lymetco steel table for garages 
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Crystal-Onyx Cap 


NEW locking radiator cap with a 
A cam type cover clamp and Crystal- 
vx balls on the arms has been in- 
oduced by the Globe Specialty Co., 
'5 Wrightwood Ave., Chicago, Ill. One 
the metal the cover of 
is cap is a cam which 
raised to lift the but which 
the cover down tight when 
ished back into position. When closed 
his makes the cap air-tight and vibra- 


scrolls on 
lever and can 
COVer, 


rCcecs 


onless. The feature of the Crystal- 
Onyx balls used on these caps is that 
; hey may be replaced easily by the 


, owner. If a broken ball is removed the 
' new one may be screwed on and when 
he cap is placed in a certain position 
locking pin drops in a hole in the 
rm. This cap is made in two models, 
the Senior listing at $4.50, and the 
junior listing at $3.50, and extra 
matched balls are offered at the list 
price of 50 cents each. 


1 : . 

| A New Klaxon at $4 

| } eee signal of the high-fre- 
4 ‘ quency type at a new low price 


] has been added to the line of the Klaxon 
| Co., Anderson, Ind. This new 
| will be known to the trade as Klaxon 
ll and will sell to the consumer at $4 
list and $5.25 in Canada. The signal 
measures 115% inches long and is fin- 
ished in gloss baked enamel. It is 
ivailable in either six or 12 volt types 
0, ind was developed to meet the demand 


.- for horns operating on the high-fre- 
d queney principle. The company claims 
n it is exceptionally quick-aeting and has 
remarkable volume and carrying power. 


Water Pump for Essex 
T= Blackhawk Mfg. Co., Milwaukee, 
Wis., is offering a new water pump 


device 


SOME NEW ACCESSORIES TO SELL 


New Gruss Air Spring 

The Cleveland 
Cleveland, O., just merged 
with the Westinghouse Air Spring Co., 
announced a 


Pneumatic 
which 


Tool Co., 
has 
has new Gruss air spring 
trucks of 
The piston di- 
spring is 4% 


— 


designed for heavy duty five 


to seven-ton capacity. 


ameter of the new inches 
and the stroke six inches. Gruss engi- 
that by the di- 


ameter this spring can take care of the 


neers claim increasing 
overloading efficiently as less air pres- 
sure is necessary, resulting in less road 


less 


shock on the chassis. easier riding. 


throw of the springs which, it is 
Claimed, will reduce maintenance cost. 
The new Gruss spring, known as the 


Mogul, has a piston area of 16 
164 


and a bearing area of 


inches. 


inches 


square 


square 








Crystal-Onyx replaceable ball 





The All-In-One Coil 
“T’ HE All-In-One is a new igntion coil 
made in three types which are de- 
signed to cover the requirements of all 
motor ears. In all three.of the models 
the that is built in the 
ings are encased in the coil as one com- 


condenser coil 


pact unit. The makers recommend that 
the condenser that is built in the coil 
be used, but if it is desired to use the 
condenser already on some of the cars, 
the condenser in the coil may be 
shunted out. The type A and B coils 
are designed for universal use on most 


makes of automobiles and are identical 
in construction except that the type A 
contains a special cold weather starting 
feature by means of which a button on 
the dash is used to provide a greatly 
intensified spark when starting. Type 
not have this feature. These 
two types come with two brackets, one 


B does 


Which is said to be suitable for mount- 
ing on almost any make of car. Type 


C, which does not have the starting 
feature, is designed particularly for 
four cylinders cars and is furnished 
with a bracket. 
The Laequer-Well Spray 
HAND device for spraying on 
. brushing lacquer is being offered 


to the trade under the name the “Lac- 
quer-Well Spray.” This device consists 
of a container for the lacquer, a pump 
and an adjustable nozzle. It is said to 


be suitable for spraying lacquer on 
furniture and for doing touch-up jobs 


on automobiles. It may also be used to 
spray oil on springs. The price is $2. 
It is made by The Lacquer-Well Spray 
Co., 2014 East 105th St., Cleveland, O. 








Junior model CrystaLOnyx 
locking radiator cap 











A for the late model Essex car. It is of 
Ls turbine head design with a four-blade 
1] semi-enclosed bronze impeller. It is 
is ittached to the engine support plate by 
‘dl leans of three clamp screws without 
i rilling any holes. It is driven by a 

elt. Price $7.50. 

| The Lacquer-W ell spray gun 








Blackhawk water pump for 
Essex 








All-in-One ignition coil 
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What About Your |[_Uiens? 


Dealer and Garageman Should Understand Rights of Possession and 






Recovery Given Him in Connection with Charges for Repairs 


By WELLINGTON GUSTIN 


A a 4 rney 


at Law 





HAT about 
your liens, ga- 
ragekeepers ? 
And your liens, 
dealers? If you are en- 
titled to a lien have you f| 
done what you should do to 
establish same or protect 
it, if established? 

If you have made re- 
pairs, or sold accessories 
and supplies, you may have 
a lien to cover the charges. 
If you are entitled to hold 
the possession of the ar- 





liens. 








A The Law Can Help 


A good knowledge of his fundamental rights 
under the law is frequently of great value to the 
automobile dealer and garageman in recovering 
| charges due him for labor and repairs, as well as 

in the general conduct of his sales activities. 

this article Mr. Gustin discusses the subject of 
Other articles dealing with other legal 
aspects of the automobile business will follow. 
Mr. Gustin’s answers to legal questions are pub- 
lished each week in the Readers’ Clearing House 
department of Motor Acre.—The Editor. 


close on his lien and se! 
the property. 

To hold possession with 
out power to sell the prop- 
erty may result in some 
cases, conceivable, in hav- 
ing the article deteriorate 
in value below the amount 
of the charges. At best it 
is a none to efficacious a 
remedy for the garage- 
keeper who needs the space 
or the money and may find 
his charges eating up the 
value of a deteriorating 


In 








ticle upon which repairs 
are made, work and labor bestowed, or for parts and 
supplies, then you have nothing more to do in connec- 
tion therewith than to retain possession of such article. 
But if your own state gives you a special lien by statute, 
as most of the states do, then it may be necessary that 
something more be done to preserve your lien. What 
you should do is set forth in that statute creating the 
lien. 

You may not desire to claim a lien, trusting to the 
personal responsibility of the debtor. It may be noted 
here for clarity, that a lien is only an aid to the claim- 
ant, attaching itself to a particular article and making 
that particular property responsible for the work, la- 
bor, repairs, storage or supplies which it has received. 
Under the lien accorded by some states one can return 
possession of that property to its owner and credit may 
be extended him, and on failure of payments under 
the promises, one can still assert his lien claim against 
the property. In such case this remedy is lost unless 
the lien claimant has done what the statutes require 
to be done. Usually the requirement is that an itemized 
statement of the services rendered the debtor be verified 
and filed with the county recorder of deeds in the county 
where the property is situated or kept, within a definite 
period of time. 


Possession Sometimes Necessary 


It is obvious that to retain possession of a car to 
enforce payment of charges held against said car means 
you did not extend credit to the owner or his agent 
for your charges. So in those states where the com- 
mon law lien prevails possession is necessary to pre- 
serve the lien. In fact, possession is the lien. They 
are so much the same thing that not only does exten- 
sion of credit, or returning possession to the owner, 
destroy the lien, but nothing can be done under the lien 
but hold possession. 

A few states have by special statute modified this 
lien (the common law lien of possession) so that the 
lien claimant may do more than hold possession and he 
is permitted, by following the statute strictly, to fore- 
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automobile. 

The lien for repairs is valuable, not only as an 
additional protection to the garagekeeper, but because 
it can be used to aid and enforce collection of his 
charges. Holding of the property is a very effective 
means of quick collection. Where possession is with- 
held payment is usually forthcoming with least delay. 
Many modern statutes attempt to aid both customer 
and garagekeeper. The customer may need his car in 
pursuit of his business; with it he is enabled to earn 
the charges. The garageman under such laws is per- 
mitted to retain his lien, although he returns posses- 
sion of the property to the owner. 


Lien Helps Collect Charges 


Let it be said here that a lien may be created bs 
agreement of the parties; and in states where posses- 
sion is necessary to the lien for repairs, the repairman 
may restore the property to the owner and create a 
lien by agreement with the owner. Such a lien should 
be filed or recorded with the proper county official. 
Such a lien would be a special lien, and would not 
have the priorities sometimes accorded to the repair 
lien in certain states. But such a lien can be made very 
effective as between the owner and the garagekeeper, if 
suitable provisions are agreed upon as to repossession 
and sale for charges. Perhaps the owner would refuse 
to agree to such a lien. However, it is a means of 
accommodating him who must have his car and is poor 
enough security in exchange for the repairman giving 
up his lien. 

In closing this article let it be pointed out that where 
the garagekeeper forecloses or enforces his lien in what- 
ever manner, the proceeding against the property cov- 
ered does not preclude him from pursuing other remedies 
against the owner of the property covered, should the 
property itself be insufficient to pay the charges, afte 
payment of costs required in foreclosing and selling such 
property. A deficiency judgment may be taken agains’ 
the debtor as soon as that deficiency is ascertained b\ 
sale of property under the lien and the proceeds ars 
distributed. 


Motor Ag: 


in) 


Ni READERS CLEARING HOUSE 


Sree 


Questions And : = | (") | , =z 


Answers 





Reverse Air Bleeder 


a . 
Lwice a Year 

One of our customers has a 1925 Grenat 
Line Eight Jordan brougham that only 
vives him 9 or 10 miles to the gallon of 
gos. Is it possible to increase this mile- 
agze?—J. Watt, 7FTS3lt Rhodes Ave. Chi- 
eagzo, Ill. 

GREAT many factors determine the 
gasoline mileage. One of these is 
the way the car is used. For example 
in city driving where frequent starts 
and stops are made and where the car 
has to wait for stop lights, a great deal 
of gasoline is burned with the engine 
idling. This naturally cuts down the 
gasoline mileage. We are showing an 
illustration of the right side of this 
Jordan engine as it shows the exhaust 
manifold baffle and the accelerating 
well bleeder on the carburetor. The 
exhaust manifold baffle is used to de- 
flect a certain amount of exhaust gas 
down toward the intake manifold 
There are two positions, one for sum- 
mer and one for winter and marks in- 
dicate the correct position. By re- 
moving four nuts the baffle can be 
turned to suit the season of the year. 

Too much heat to the intake manifold 
will reduce the efficiency of the engine 
in summer and tco little heat in winter 
will have a similar result. To check 
up on the accelerator well bleeder un- 
screw the slotted protecting cap and 
then remove the bleeder which is a 
double ended nipple having a large hole 
in one end and a smaller hole in the 
other. The bleeder should be installed 
with the small hole end in for winter 
and the large hole end in for summer. 
The cap should then be replaced. This 
reversing of the bleeder should be re- 
peated every spring and fall. Another 
possibility with low gasoline mileage 
is that the spark is not sufficiently ad- 
vanced. It should be advanced enough 
so that you can get a slight knock when 
the spark lever is in the extreme ad- 
vance position and the car is rapidly 
accelerated. This shows that you have 
as much spark advance as the engine 
will stand. The knock can then be 
avoided by pulling the spark lever just 
a slight distance toward retard if de- 
sired. 


ae 


HE LOOKED BEFORE REPAIRING 


In the Clearing House section of the 
Jan. 13, issue of Moror Ace I noticed 
where Mr. R. E. Peterson, of Glencoe, 
Okla., is having trouble with a Buick. At 
one time I located a rather elusive knock 
in a Buick by getting under the car and 
watching the action while the pan was 
off. Various mechanics had recommended 
new pistons, bearings and valves, but I 
“was not satisfied that this would remedy 
the trouble. When I Iay under the car 
und watched the action of the engine I 
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was surprised to see the crankshaft 
thumping back and forth. The whole 
trouble was due to excessive crankshift 
end play. As the bearing caps were good 
except for the end play we built up the 
material on the edge of each cap, filed it 
smooth and found that this constituted a 
permanent repair.—C. BB. Clark, North 
Loup Garage, North Loup, Nebr. 
_ chief value of the above sugges- 
tion is in the fact that Mr. Clark did 
not take the trouble for granted but 
spent some time studying the situation 
before he went ahead with the repail 
work. So many mechanics merely 
guess at the trouble, that it is refresh- 
ing to find one who studies the situa- 
tion before going ahead. Mr. Peterson’s 
trouble with the Buick may or may not 


Kingston Ouil-Vac 
Explained 


Iixplain how the oiling system on the 
Maxwell ear and the gasoline vacuum 
tank are related to each other.—Jack 
Watts, Vandalin Garage, Vandalia, Mich. 

“HE fuel feed system used on the 

Maxwell ¢; 


r utilizes the suction ol! 
the oil pump to draw gasoline from 
the tank at the rear of the car into a 
smaller tank mounted on the dash of 
the car. The small tank on the dash 
contains a mechanism which permits it 
to feed the fuel to the carburetor by 
cravity. In the event that the engine 





j 
MM Cy MANIFOLD BAFFLE ‘ 
ACCELERATING WELL BLEEDER 
f Ott REGULATOR 
GENERATOR COVER PLATE 


GENERATOR FELD r USE - 
C GENERATOR ATTACHING SCREWS 


Jordan eight engine showing 


be the same thing, but this item will 
be worth while if it points out the fact 


that a little ingenuity and analysis of 


the situation is really worth while. 


OAKLAND VALVE TIMING 

I have been told by one source that 
the intake valve on the Oakland 6 mode! 
6-44 for the year of 19253 opens at 5 dez. 
after upper dead center and am told by 
another source that this valve opens at 
i7'2 deg. after top dead center. Which 
is correct? Also advise the piston travel 
in inches.,.—P. L. Allison, City Hall Ga- 
rage, Pacifie Grove, Cal. 
} OR your information we are giving 

you the correct valve timing on this 
car. Intake opens 5 deg. past top dead 
center. Intake closes 40 deg. past bot- 
tom dead center. Exhaust opens 45 
deg. before bottom dead center and ex- 
haust closes 5 deg. past top dead center 
The piston travel in this car is 4% in. 


CHAIN AQU SCREW JAME N at 
E 1AiIN ADS SCREW j 
“HAIN NSP COVER PLATE 
FAN PELT ADU SCREW AMB NUT 
AN F and Rt W 
FAN BFLT ADJ REW ROSS 
1O1S4} 


manifold baffle and well bleeder 


oil level falls below the intake pipe 
of the oil pump, so that the engine 
receives + no oil the suction to the 
vacuum tank is broken and it ceases 
to function. Consequently the engine 
stops for want of fuel. 


STUTZ VALVE TIMING 

What is the valve timing of the 8 cy- 
linder Stutz car?f—Harry L. Larson, 100 
S. Taylor Ave., Oak Park, Ill. 

“HE exhaust closes 10 deg. past top 

dead center and the inlet opens at 
the same time. The exhaust opens 46 deg. 
before bottom dead center and the inlet 
closes 56 deg. after bottom dead center. 
Instruction for setting valve clearance 
on the 8 cylinder Stutz was given in 
the Nov. 4, 1926, issue of Motor AGE. 
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Dealer and Garageman Should Understand Rights of Possession and 






Recovery Given Him in Connection with Charges for Repairs 


By WELLINGTON GUSTIN 


Att rney at Law 





HAT about 
your liens, ga- 
ragekeepers : 
And your liens, 
If you are en- 
titled to a lien have you || 
done what you should do to [| 
establish same or protect 
it, if established ? 

If you have made re- 
pairs, or sold accessories 
and supplies, you may have 
a lien to cover the charges. 
If you are entitled to hold 
the possession of the ar- 





dealers? 


liens. 








- The Law Can Help 


A good knowledge of his fundamental rights 
under the law is frequently of great value to the 
automobile dealer and garageman in recovering 
charges due him for labor and repairs, as well as 
in the general conduct of his sales activities. In 
this article Mr. Gustin discusses the subject of 
Other articles dealing with other legal 
aspects of the automobile business will follow. 
Mr. Gustin’s answers to legal questions are pub- 
lished each week in the Readers’ Clearing House 
department of Motor Acre.—The Editor. 


close on his lien and se! 
the property. 

To hold possession with- 
out power to sell the prop- 
erty may result in some 
cases, conceivable, in hav- 
ing the article deteriorate 
in value below the amount 
of the charges. At best it 
is a none to efficacious a 
remedy for the garage- 
keeper who needs the space 
or the money and may find 
his charges eating up the 
value of a_ deteriorating 








ticle upon which repairs 
are made, work and labor bestowed, or for parts and 
supplies, then you have nothing more to do in connec- 
tion therewith than to retain possession of such article. 
But if your own state gives you a special lien by statute, 
as most of the states do, then it may be necessary that 
something more be done to preserve your lien. What 
you should do is set forth in that statute creating the 
lien. 

You may not desire to claim a lien, trusting to the 
personal responsibility of the debtor. It may be noted 
here for clarity, that a lien is only an aid to the claim- 
ant, attaching itself to a particular article and making 
that particular property responsible for the work, la- 
bor, repairs, storage or supplies which it has received. 
Under the lien accorded by some states one can return 
possession of that property to its owner and credit may 
be extended him, and on failure of payments under 
the promises, one can still assert his lien claim against 
the property. In such case this remedy is lost unless 
the lien claimant has done what the statutes require 
to be done. Usually the requirement is that an itemized 
statement of the services rendered the debtor be verified 
and filed with the county recorder of deeds in the county 
where the property is situated or kept, within a definite 
period of time. 


Possession Sometimes Necessary 


It is obvious that to retain possession of a car to 
enforce payment of charges held against said car means 
you did not extend credit to the owner or his agent 
for your charges. So in those states where the com- 
mon law lien prevails possession is necessary to pre- 
serve the lien. In fact, possession is the lien. They 
are so much the same thing that not only does exten- 
sion of credit, or returning possession to the owner, 
destroy the lien, but nothing can be done under the lien 
but hold possession. 

A few states have by special statute modified this 
lien (the common law lien of possession) so that the 
lien claimant may do more than hold possession and he 
is permitted, by following the statute strictly, to fore- 
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automobile. 

The lien for repairs is valuable, not only as an 
additional protection to the garagekeeper, but because 
it can be used to aid and enforce collection of his 
charges. Holding of the property is a very effective 
means of quick collection. Where possession is with- 
held payment is usually forthcoming with least delay. 
Many modern statutes attempt to aid both customer 
and garagekeeper. The customer may need his car in 
pursuit of his business; with it he is enabled to earn 
the charges. The garageman under such laws is per- 
mitted to retain his lien, although he returns posses- 
sion of the property to the owner. 


Lien Helps Collect Charges 


Let it be said here that a lien may be created by 
agreement of the parties; and in states where posses- 
sion is necessary to the lien for repairs, the repairman 
may restore the property to the owner and create a 
lien by agreement with the owner. Such a lien should 
be filed or recorded with the proper county official. 
Such a lien would be a special lien, and would not 
have the priorities sometimes accorded to the repair 
lien in certain states. But such a lien can be made very 
effective as between the owner and the garagekeeper, if 
suitable provisions are agreed upon as to repossession 
and sale for charges. Perhaps the owner would refuse 
to agree to such a lien. However, it is a means of 
accommodating him who must have his car and is poor 
enough security in exchange for the repairman giving 
up his lien. 

In closing this article let it be pointed out that where 
the garagekeeper forecloses or enforces his lien in what- 
ever manner, the proceeding against the property cov- 
ered does not preclude him from pursuing other remedies 
against the owner of the property covered, should the 
property itself be insufficient to pay the charges, after 
payment of costs required in foreclosing and selling such 
property. A deficiency judgment may be taken against 
the debtor as soon as that deficiency is ascertained by 
sale of property under the lien and the proceeds are 
distributed. 
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Reverse Air Bleeder 
ry ° 7 
Twice a Year 

One of our customers has a 1925 Great 
Line Eight Jordan brougham that only 
vives him 9 or 10 miles to the gallon of 
zas. Is it possible to increase this mile- 
ange?’—J. Watt, 7TS3t Rhodes Ave., Chi- 
cago, Ill. 

A GREAT many factors determine the 
‘ gasoline mileage. One of these is 
the way the car is used. For example 
in city driving where frequent starts 
and stops are made and where the car 
has to wait for stop lights, a great deal 
of gasoline is burned with the engine 
idling. This naturally cuts down the 
gasoline mileage. We are showing an 
illustration of the right side of this 
Jordan engine as it shows the exhaust 
manifold baffle and the accelerating 
well bleeder on the carburetor. The 
exhaust manifold baffle is used to de- 
flect a certain amount of exhaust gas 
down toward the intake manifold 
There are two positions, one for sum- 
mer and one for winter and marks in- 
dicate the correct position. By re- 
moving four nuts the baffle can be 
turned to suit the season of the year. 

Too much heat to the intake manifold 
will reduce the efficiency of the engine 
in summer and too little heat in winter 
will have a similar result. To check 
up on the accelerator well bleeder un- 
screw the slotted protecting cap and 
then remove the bleeder which is a 
double ended nipple having a large hole 
in one end and a smaller hole in the 
other. The bleeder should be installed 
with the small hole end in for winter 
and the large hole end in for summer. 
The cap should then be replaced. This 
reversing of the bleeder should be re- 
peated every spring and fall. Another 
possibility with low gasoline mileage 
is that the spark is not sufficiently ad- 
vanced. It should be advanced enough 
so that you can get a slight knock when 
the spark lever is in the extreme ad- 
vance position and the car is rapidly 
accelerated. This shows that you have 
as much spark advance as the engine 
will stand... The knock can then be 
avoided by pulling the spark lever just 
a slight distance toward retard if de- 
sired. 
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HE LOOKED BEFORE REPAIRING 


In the Clearing House section of the 
Jan. 13, issue of Motor Ace I noticed 
where Mr. R. E. Peterson, of Glencoe, 
Okla., is having trouble with a Buick. At 
one time I located a rather elusive knock 
in a Buick by getting under the car and 
watching the action while the pan was 
off. Various mechanics had recommended 
new pistons, bearings and valves, but I 
“was not satisfied that this would remedy 
the trouble. When I Iay under the car 
und watched the action of the engine I 
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Problems 





was surprised to see the crankshaft 
thumping back and forth. The whole 
trouble was due to excessive crankshaft 
end play. As the benring caps were good 
except for the end play we built up the 
material on the edge of each cap, filed it 
smooth and found that this constituted a 
permanent repair.—C. KB. Clark, North 
Loup Garage, North Loup, Nebr. 
“T°HE chief value of the above sugges- 
tion is in the fact that Mr. Clark did 
not take the trouble for granted but 
spent some time studying the situation 
before he went ahead with the repair 
work. So many mechanics merely 
guess at the trouble, that it is refresh- 
ing to find one who studies the situa- 
tion before going ahead. Mr. Peterson’s 
trouble with the Buick may or may not 


M ©€X MANIFOLD BAFFLE 
ACCELERATING WELL BLEEDER’ 
A Olt REGULATOR 

J GENE RATOR OVER PLATE 

K GENERATOR FIELD FUSE 
C GENERATOR ATTACHING SCREWS 


_—" 
Kingston Oil-Vac 
Explained 


Iixplain how the oiling system on the 
Maxwell ear and the gasoline vacuum 
tank are related to each other.—Jack 
Watts, Vandalin Garage, Vandalia, Mich. 
- Hic fuel feed System used on the 

Maxwell car utilizes the suction of 
the oil pump to draw gasoline from 
the tank at the rear of the car into a 
smaller tank mounted on the dash ol 
the car. The small tank on the dash 
contains a mechanism which permits it 
to feed the fuel to the carburetor by 
cravity. In the event that the engine 
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Jordan eight engine showing manifold baffle and well bleeder 


be the same thing, but this item will 
be worth while if it points out the fact 


that a little ingenuity and analysis of 


the situation is really worth while. 


OAKLAND VALVE TIMING 

i have been told by one source that 
the intake valve on the Oakland 6 model 
6-44 for the year of 1925 opens at 5 dex. 
after upper dead center and am told by 
another source that this valve opens at 
i7'. deg. after top dead center. Which 
is correct? Also advise the piston travel 
in inches.—P. L. Allison, City Hall Ga- 
rage, Pacifie Grove, Cal. 

OR your information we are giving 

you the correct valve timing on this 
car. Intake opens 5 deg. past top dead 
center. Intake closes 40 deg. past bot- 
tom dead center. Exhaust opens 45 
deg. before bottom dead center and ex- 
haust closes 5 deg. past top dead center. 
The piston travel in this car is 4% in. 


oil level falls below the intake pipe 
of the oil pump, so that the engine 
receives: no oil the suction to the 
vacuum tank is broken and it ceases 
to function. Consequently the engine 
stops for want of fuel. 


STUTZ VALVE TIMING 

What is the valve timing of the 8 cy- 
linder Stutz car?’—Harry L. Larson, 100 
S. Taylor Ave., Oak Park, IIL 
“T°HE exhaust closes 10 deg. past top 

dead center and the inlet opens at 
the same time. The exhaust opens 46 deg. 
before bottom dead center and the inlet 
closes 56 deg. after bottom dead center. 
Instruction for setting valve clearance 
on the 8 cylinder Stutz was given in 
the Nov. 4, 1926, issue of Moror AGE. 
23 
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Planning Your New Building | 
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Three Floor Layout for a Chrysler Distributor 
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[= proportions of this building are 
very well suited for garage and serv- 
ice stations usage and should you de- 
cide not to use the whole space, we 
would suggest that rather than make 
your building 130 by 75 or 80 ft. that 
you cut a strip off from the alley side, 
perhaps one bay or the space between 
the rear wall and the first row of col- 
umns would be about equivalent to mak- 
ing the building 180 ft. the other way. 
As we have laid it out this building 
has two entrances, one to the storage 
part of the institution and the other to 
the service, the elevator being the onlv 
common feature. Cars coming into the 
storage side may go to the basement 
or to the storage section on the second 
floor. Cars coming into the service de- 
partment entrance may receive quick 
service on the main floor or be taken 
to the second floor shop for more ex- 
tensive repairs. The storage section 
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By Tom Wilder 































































































on the second floor on the front side or 
the main highway side, will be used for 
cars waiting or having received service, 
while the section in the back may be 
used for new cars. This latter section 
has no entrance to it except by the ele- 
vator which is a good feature making 
the cars less liable to accident. 

As we understand from your letter the 
130 ft. frontage is on the main high- 
way and perhaps more important than 
the frontage on the other street. For 
this reason we have made the main en- 
trance of the showroom on this street 
with the entrance on the other street 
serving both the accessories and parts 
store and the main showroom. 

In the basement we have suggested 
a wash rack extending out under the 
sidewalk with sidewalk lights above to 
give illumination; this occupies 





too 
sections which may be more washrack 
space than necessary, but which may 











be used for storage when not in use as 
washrack. 

The roof over the second floor is 
trussed in order to make it post free. 
A small parts elevator of the dumb- 
waiter variety or an electrically oper- 
ated elevator is suggested to supply 
parts to the shop from the first floor 
stockroom. 

If greater office space is needed we 
would suggest moving the women’s 
waiting room and toilet to some other 
section, devoting all this space to office 
purposes. 

We would suggest fixing the floor 
level even with the sidewalk at a point 
between the two showrooms. This 
would make a slight ramp down at the 
service entrance and a ramp up at the 
garage entrance, but would keep the 
showroom floor down. The showroom 
window sills should be very low be- 
cause of the floor being raised. 
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Where Does the Speed 


Come From? 


if the manufacturer of a motor car 
puts out a model this year with an engine 
that has a maximum speed of 2500 r.p.m. 
and the next year puts out the same cur 
with an engine having a maximum speed 
of 3000 r.p.m., how do they go about it 
to increase the engine speed 500 r.p.m.? 
—Central Park Garage Co., Northfield, 
Vt. 
| SERRE are many changes in the de- 

tail of an engine design that might 
affect the engine speed. Some of these 
things depend on what already has been 
done in building the engine. If the 
crankshaft and clutch have not been 
carefully balanced the first step would 


be to do this. Perhaps the next step 


would be to use lighter pistons and 
connecting rods and perhaps select 
these more carefully. Another step 


would be to design the intake manifold, 
valves and carburetor so that more 
fuel could be taken into the combus- 
tion chamber. Another step might be 
to increase the compression. This lat- 
ter change, however, has to be done 
with some discretion for it may necessi- 
tate the use of special fuel to prevent 
knocking. The changes we mention do 
not apply to any particular car but are 
just fundamental features of design. 

In checking up vatve timing, 


the valve clearance be set at the 
ard when this is given at .014 in.? 


should 
stan«d-— 


T is well to follow instructions given 

in the instruction book if possible. 
In some cases a certain clearance is 
used for setting the timing and then 
the clearance is changed to get good 
operation. It all depends on the way 
the camshaft is laid out. In most cases, 
however, we believe that the operating 
clearance would be near enough so that 
you could get the timing right. Ordi- 
narily you have to mesh gears together 
or you have to mesh a chain with 
sprockets and the only change you can 


make is a tooth. This will usually 
make the timing either right or else 


far enough off so that you can readily 
detect the difference. Most cars have 
the gears, or the sprockets and chain, 
punch marked in one way or another 
and they usually have the _ timing 
marked on the flywheel which is of 
considerable assistance on a job of this 
sort. 

In adjusting ring gears and pinions, is 
it always a case that the gears will be 
flush when the proper tooth bearing is 
obtained. 

HIS should be the case. However, 
if the teeth are not perfectly accur- 
ate it may not be true. If a new ring 
gear and pinion are being installed the 
pinion should be rolled around on the 


vcear to see where it rolls most 
smoothly. It can be noted whether the 
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gears are absolutely flush or whether 
there is 1/64 in. variation or something 
of the sort. Then when the gears are 
installed they should be adjusted 
cordingly. 
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AIR COMPRESSOR SPEEDS 

What is the proper working speed for 
an air compressor with 1° in. bore and 
Z in. stroke, This compressor has 8S in. 
pulley and we planned to run this with 
au 44 h. p. motor. This motor has a speed 
of 1400 r. p. m. and we figured on arrang- 
ing a countershaft so that the compressor 
would run at 110 r. p. m. Will this give 
power enough for a tank pressure of 
i25 Ibs.?—The Stover Garage, Miami, 
Ind, 
En most desirable working speed 

for a compressor such as you have 
is between 500 and 600 r.p.m. In order 
to maintain a pressure of 125 to lov 
lbs. in your tank it would be desirable 
to use a %8 h.p. motor though a 4 h.p. 
motor would probably handle it if your 
requirements are not too heavy. If 
this 4 h.p. motor is forced to work 
continuously or nearly so in order to 
maintain the pressure it is quite likely 
that it would be overloaded to the point 
that it might burn out. 


HOP KINKS 


That have been Found Useful 











TIGHTENING REAR WHEELS ON 
AXLE 
After a rear axle job the wheels may 
be tightened without straining the 


threads by first drawing up the nut mod- 


erately tight. Then the car is put in 
reverse gear and rocked back and forth 
and the nut tightened again. This is 
repeated until the wheels are fairly 
tight. A little more rocking makes it 
possible to move the nut so that the 


cotter pin can be inserted.—R. M. Jewett, 
2013 McGee Ave., Berkeley, Calif 





Readers of Motor AGE are invited to 
submit ideas that they have found useful 
in doing some particular service job in 


the shop in a better or qucker way. For 
each one published $2.00 will be paid. 
Whenever possible the idea should be ac- 
companied by a sketch or diagram from 
which a drawing can be made. 








Takes Time for Rings 
to Seat 


Advise a remedy for high oil consump- 
tion on a 1926 Chrysler, model 58. We 
recently reground the block and fitted 
(Chrysler pistons and a well Known brand 
of piston ring without much improve- 
ment. No oil leaks from the engine at 
any speed with car on the floor. Is it 
possible that it may leak on the road. 
—LBisket’s Garage, Ponchatoula, La. 
“T‘HIS engine has pressure lubrication 

for the main and connecting rod 
bearings. It is possible that the bear- 
ings are loose and:supply an abnormal 
amount of oil to the cylinder walls. 
If the bearings are tightened they 
should not be taken up too much. There 
should be a slight clearance, approxi- 
mately .002 in. on the diameter to allow 
oil to flow. One way of checking 
disconnect the oil line which leads from 
the pump down to the distributer con- 
nection which permits oil to flow to the 
three main bearings. If oil is forced in 
here from some outside source it should 
flow in equal amounts, dripping slowly 
from all bearings. If there is a rush 
or flood of oil from any one bearing it 
will account for your trouble. Another 
possibility is that the connecting rods 
are bent and have not been properly 
aligned. Another possibility is that no 
oil ring was used or it may have been 
used up side down or the groove may 
not have been prepared for the oil ring 
by drilling. The rings you used should 
ceive perfect satisfaction if properly in- 
stalled and the same applies to any well 
designed piston ring. After being over- 


is to 


hauled it sometimes takes from 600 to 
1000 miles driving before the piston 


rings fit perfectly. This is particularly 
true if you took a ring which was some- 
what oversize and filed the ends to 
make it fit. We believe attention to 
the details pointed out will correct the 
condition of high oil consumption. 


LOAD REQUIRES LARGER SHAFT 

In connection with overhead valve type 
heads used on Ford race cars, do you 
know of any way to install more bearing 
surface without using heavier crank- 
shaft. We find it difficult to hold con- 
necting rod and crankshaft bearings even 
with light rods and ~pistons.—W. L. 
Scheib, Scheib Motor Co., Wheatland, 
W yo. 

N installing an overhead valve type 

head on the Ford engine you have 
increased the power produced, without 
increasing the ability the engine has 
to carry and transmit that power. The 
answer is that both heavier shaft and 
larger bearings are required to make 
the whole engine design suitable for 
high speed and high power operation. 
The only answer seems to be a special 
shaft made for this purpose. 
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Old Engine Drives 
Line Shaft 


I have a four cylinder engine from a 
model D-35 Buick. I intend to use this 
in the shop as a source of power to drive 
a line shaft. How fast should this en- 
zine run and how fast should the line 
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Edited By A. H. Packer 


have the engine running, the generator 
can be charging about 12 to 15 amperes 
which will just about take care of the 
whole light load. If you operate the 











shaft run?—H. B. Hammond Garage, lights at night for three hours when 
Martinsville, Il. the engine is not running then it will 
HE line shaft speed may depend take about four hours of daytime opera- 
somewhat on the equipment you tion with engine running and lights 
have in your shop. Ordinarily we turned off to make up for the current 
understand a line shaft will run be- used from the battery. From this you 
tween 400 and 600 R.P.M. The engine can get an idea as to whether there 
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Buick engine and generator 


can run from 1200 to 1500 R.P.M., 
Where you will need a pulley ratio of 
from 2.5 to 2.8. 


Where can we get a governor to con- 
trol the speed? 


This information will be given by let- 
ter. 


We will use a 6 volt 17 plate battery 
in connection with the ignition and gen- 
erating system on this engine. We are 
thinking of wiring up four or five lizhts 
to use in the shop. Would this plan be 
successful? The lights would not be 
used very much, say from one to three 
hours a night about three nights a week, 
and would be used some on a cloudy 
day. Show how to wire up these lights 
and advise whether single or double con- 
tact bulbs would be best. 


\ JE are showing a wiring diagram 


which would be suitable for your 
power and light installation. If you 


wanted to turn on the lights separately 
you would need separate switches in 
connection with each light instead of 
the one main switch we have shown. 
If the wiring goes very far you should 
use No. 10 wire or larger. No. 10 will 
probably be satisfactory if you do not 
wire more than 50 ft. Wherever there 
is a ground symbol marked “Gr.” it 
means that there must be connection to 
the frame of the engine. «When you 
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MOTOR CENERATOR 


supply shop power and light 


will be sufficient charging current. The 
sketch showing circuits is adapted from 
a diagram in the Standard Wiring 
Manual. 


MAY BE LOW ENGINE SPEED 


Our Delco Light 32 volt plant used to 
charge 16 amp. but now it only charges 
10 amp. The commutator appears to be 
in fair condition and does not have any 
burnt segments. Would it correct the 
trouble if the commutator should be 
turned down and new brushes installed? 
Brushes are not badly worn and do not 
spark.—Robert H. Ludington, 597 1. 
Dundas St., Woodstock, Ontario, Canada. 
\ JE do not believe the trouble is elec- 

trical, that is, in the generator or 
other electrical portions of the outfit. 
It is quite possible that the engine is 
not running at the proper speed, but 
not knowing the model of the lighting 
plant we cannot give any speed data. 
The compression should be good and 
the timing should be such that the in- 
terrupter points open when the mark on 
the flywheel lines up with the mark 
on the housing. The valves should seat 
well and should have a clearance of 
.018 in. when hot. If you need any addi- 
tional information we believe you can 
get it by writing to the Delco Light 
Co., at Toronto, Canada. 





Cost of Battery Charging 
Current 


We are going to 
eharger and 
buy. We have 


buy a new battery 
do not Know what kind to 
110 volt A. C. 60 cycle 
eurrent which costs us 12 cents per 
K.W.H. We have on an average three 
or four batteries daily. Will you give us 
an estimate of the cost of charging per 
battery under these conditions on a bulb 
type rectifier and on a constant potential 
machine. IT am a reader of MOTOR AGE 
and “Electrical Trouble Shooting on the 
Motor Car” and like both very much.— 
Exstyl Colville, Union Star, Mo. 


WE will figure out your problem on 
the basis of charging an 8U amp. 
hour battery. Figuring that the battery 
is somewhat old or possibly somewhat 
sulphated so that it is only about 50 
per cent efficient we will have to put 
in about double this amount of energy 
in ampere hours, so we can figure an 
input of 160 ampere hours to the bat- 


tery. Multiplying this by the voltage 
which will be about eight while on 
charge, we have 8&8 times 160 or 1280 


watt hours in-put. This is equal to 1.28 
IX.W.H. (Kilowatt hours). The effici- 
ency of a Tungar rectifier which is one 
of the well known bulb type charging 


devices is shown below together with 
the K.W.H. or power requirement ot 


the rectifier and the cost of the power 
at 12 cents per K.W.H. The figures in 
the K.W.H. column are obtained by 
dividing the power requirement per bat- 
tery, which is 1.28 K.W.H. by the effici- 


ency. The price in the right hand col- 
umn is obtained by multiplying the 
figure in the preceding column by 12 
cents. 
Tungar 4 Battery Charger 
Per Cent 
Bat. Efficient K.W.H. 
1 28 4.56 $0.55 
2 28 4.56 55 
a 55 2.32 28 
Tungar 10 Battery Charger 
1 30 4.27 51 
2 45 2.85 34 
3 53 2.42 29 
4 60 2.13 26 
For figures on various constant po- 
tential machines you would have to 


write to the maker. However, the aver- 
age motor or generator has an effici- 
ency which is in the neighborhood of 
85 per cent and as two such machines 
are used we would find that the result 
of the combination on this basis would 


be 72 per cent. Under these circum- 
stances the power requirement would 


be 1.78 K.W.H. and the cost of current 
for one battery would be a little under 
22 cents. This 22 cent figure, however, 
would be based on having the motor 
generator set fully loaded, as electrical 
machines are usually most efficient 
under these circumstances. 
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Ford Magneto Action 
Explained 


I would like to have the following 
explained with regard to the action of 
the Ford magneto. As I understand it 
four of the coils in the Ford magneto 
ure used to fire one cylinder and when 
the north poles of the magnets pass over 
the coils the current flows out from the 
magneto in one direction and when the 
south poles ef the magnet pass over the 
magneto coils the current flows from the 
magneto in the other direction, but what 
bothers me is what are the other mag- 
nets and coils doing at this time ?f—Cali- 
fornia Subscriber. 

F you will just consider the con- 

struction of the Ford magneto for a 
moment you will see that all 16 mag- 
nets and all 16 coils in the magneto do 
the same thing at the same time. That 
is, all 16 are used to supply current 
first for one cylinder and then to sup- 
ply current for another cylinder, de- 
pending on the position of the timer. 
The 16 magnets mounted on the fly- 
wheel are so arranged that they have 
like poles together. That is, the north 
pole of one magnet is next to the north 
pole of another magnet. This gives us 
a total of 16 magnetic poles, 8 of them 
being north poles and 8 being south 
poles. 

As the flywheel revoives these mag- 
netic poles which are spaced on exactly 
the same centers as the centers of the 
16 windings of the magneto coil, pass 
the cores of the coils. The magnetic 
lines of force flowing out of the 8 north 
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poles pass through the cores of the 
coils and pass out through the coils 
that are under the south pole of the 
magnets. Then as the flywheel ad- 
vances xr of a revolution the situation 
is reversed and the magnetic lines of 
force pass through the coils in the op- 
posite direction giving us a reversal in 
the direction of the flow of the current. 

The magneto in other words is merely 
an alternating current generator, and 
the timer acts like a rotary switch, 
sending current to one coil at a time. 


TIME WASTED WITHOUT METER 

I am having trouble with a Ford with 
starter on which the lights brighten up 
when the engine speed increases, It op- 
erates very much like a car with lights 
connected to the magneto.—Marrowbone 
Garage, Marrowbone, hy. 

T is normal for the lights to brighten 

up a certain amount when you have 
a fully charged battery. The variation 
is approximately 25 per cent for the 
battery varies from 6 to 7.5 volts. The 
only way to check is to use a volt- 
meter and compare the voltage at the 
generator and battery. If there is more 
than .5 volt difference there is probably 
a poor connection or high resistance 
in the circuit. The ammeter is a pos- 
sible location for trouble of this kind, 
and you can take voltage between frame 


of the car and the two ammeter ter- 
minals with generator operating and 


A normal differ- 
volts. 


charging the battery. 
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Locating condenser in the coil. 
D. Right connections 


Locating Coil Circuits 
for Testing 
Is it possible to test ignition coils 
without the use of elaborate equipment? 


—Harry L. Larson, 109 8S. Taylor Ave., 
Oak Park, IIL 


; QUIPMENT for testing ignition coils 
has two functions. It cuts down 
the time necessary for doing the work 
which of course increases profits. It 
has another function which is perhaps 
more important, that of showing the 
customer that you are in a regular 
business and not operating a junk shop. 
The attractively decorated stores get 
the most business and the same thing 
applies to the well equipped shop, for 
the average car owner can only judge 
by appearances. 

It is of course possible to test an 
ignition coil if you have a battery, an 
interrupter and a condenser. If the 
interrupter is motor driven, so much 
the better. Even with equipment how- 


ever, it is necessary to know some- 
thing of coil testing before you can 
properly connect the coil for a test. 


In the illustration shown, sketch A 
shows a coil which does not have a 
condenser. The spark plug gap should 
be about xs in. Before the coil can 
be properly connected it is necessary 
to find its internal circuits. The pri- 
mary winding is usually located with 
battery current and an ammeter, and 


will draw from 2 to 8 amperes de- 
pending on the type. The secondary 


can be located with a 110 volt lamp 
test.and will show a circuit which gives 
a faint spark when the circuit is 
broken. 


Condenser Makes It Harder 


When a coil contains a condenser the 
problem is a little more complicated 
for there is a chance to wire the coil 
incorrectly so that the condenser is 
across the battery instead of across the 
interrupter points. Sketch B shows 
method of locating a condenser where 
a shappy spark is obtained when the 
condenser is short circuited with a 
piece of wire. Sketch C shows coil con- 
taining condenser but the connections 
are not correct. Looking at sketch C 
carefully it will be seen that the con- 
denser is connected to the left pri- 
mary coil terminal which means it is 
connected to the left side of the battery. 
The other condenser terminal is 
erounded and the other battery ter- 
minal is grounded so that the condenser 
is across the battery. Reversing the 
primary connections at terminals 1 and 
2 as shown in sketch D places the con- 
denser across the interrupter. 
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The New 


r HE trend toward the open car of 
the sport type is shown in the an- 


nouncement of a new Kissel model 
known as the Tourster. The lines are 
extremely low and the sport effect is 


well brought out, as well as the indica- 
tion of speed which on the six cylinder 
chassis is 75 miles an hour maximum 
and on the eight cylinder chassis is 85 
miles an hour maximum, accordingly to 
information from the Kissel company. 
The seats are of special form fitting de- 


sign covered with high grade Spanish 
leather and cushioned with Marshall 
springs. A cushioned arm rest divides 


the rear seat. The top is tailored of 
a special woven fabric which is said to 
resist deterioration to a marked degree. 
Tight fitting storm curtains are pro- 
vided. The Kissel frame construction 
with a kick up over both front and rear 
axles contributes to the low lines of 
this car. At the same time the “cush- 
ioned-in-rubber” construction used in 
the chassis contributes to comfort. 
Prices range from $1895 to $2395 and 
up, depending on equipment desired. 


Remington Carburetor 
Air Cleaner 
bene 
type air cleaner 


the centrifugal 
a thin film of oil 


when coated with 
velopment of a new 


efiiCciency of 


has 


air 


the 


led to de- 
cleaner known 


as the Remington. This is a product 
of the Rectifier Mfg. Co., 1112 S. Michi- 
gan Avenue, Chicago. The cleaner con- 
sists of a cylindrical shell which offers 
practically no restriction to the air flow. 
It fits on the carburetor air inlet and 
in the center has a very long pitch 
spiral. The installation on the car- 
buretor and the internal construction 
are clearly shown in the two illustra 


tions. 





air 


Sectional 
cleaner showing spiral member, re- 
movable for cleaning 


view of Remington 


~ 


Adjacent to the point where the air 
enters the cleaner is a flexible connec- 
tion leading to the crankcase. This 
serves two purposes. The suction of 
the carburetor intake serves to draw 
fuel and water vapors from the crank- 
case, thereby giving crankcase ventila- 
tion. At the same time a certain 
amount of oil vapor drawn from the 
crankcase will be deposited on the 
Spiral member of the air cleaner and 


"> ’ 
> 


Kissel Tourster 





Windshields front 


and rear and a divided rear seat are outstanding features of 


the wew Kissel Tourster 


will thus facilitate collecting dirt 
the air. 
it is but the 


trom 


work of a moment to 


five the spiral member a turn or two 
which removes it from the outer cyl- 
inder. It can then be rinsed off in 





Remington air cleaner as installed on 
carburetor 


easoline and replaced. Another feature 
of the device is that it tends to lu- 
bricate the valve stems due to the oil 
mist which is drawn into the carburetor 
air intake. The Remington air cleaner 


can be mounted either horizontal or 
vertical and if desired a hot air stove 
may be used. The list price of the air 
cleaner is $3.50. 
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An Attractive Service 
Truck 
es OU Wreck ’Em. We'll Fix ’Em,” 

is the slogan emblazoned on the 
new service car put into use in Emporia 
this week by the Newton Brothers Ga- 
rage. It is a modern, well-equipped and 
attractively finished Chevrolet truck of 


the latest design, mounted with a 
wrecking crane and represents one of 


the best service cars in Kansas. 

A regular model Chevrolet truck was 
converted into the special designed car 
in the Newton Brothers shop. The body 
was altered and the heavy duty wreck- 
ing crane mounted on the rear. It is 


capable of pulling a wrecked motorcar 
out of almost any kind of a tangle, 
hoisting the damaged end from the 
ground and towing it into the repair 
shop. 

With the increase of country travel 


by motor car, the number of wrecks has 
increased until the large Emporia ga- 
rage found it necessary to add the new 
car to its service department. 

The truck body was painted in the 
Newton shop in champagne gray Duco, 
trimmed in Boston cream. Considerable 
nickel work was added and this was 
also done in the newly opened metal 
plating and nickel shop at Newtons’. 
The car is equipped with compressed 
air tank for tires, fire extinguishers and 


a Red Cross first aid kit. A smartly 
enclosed cab for the driver and me- 
chanic adds much to the appearance. 








A continual advertisement—the wreck- 
ing truck of Newton Brothers of Em- 
poria, Kansas 


The design of the car was conceived by 
Newton Brothers and it has already 
proved useful in several smashups 
caused by icy pavements this week. 


Third of Patents Automotive 

WASHINGTON, Feb. 19. — One-third 
of all new patents submitted to the 
U. §S. Patent Bureau deal with the 
automotive industry, it was announced 
here. Of the 80,000 applications for 
patents last year nearly 30,000 were for 
automobiles and automotive manufac- 
turing devices. 
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Some Cars that Never Arrived 
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102 AUTOMOBILES ON THE BEACH at Keweenaw Point, Northern 
Michigan, where the ill-fated S. S. City of Bangor went on the rocks in 
a November storm. The cars have been brought 3 miles across the ice 
and are awaiting the completion of a road through the forest to Calumet 
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THE ENGINEER’S PETS. 
Henry Steimann, engineer 
of the giant C. M. & St. P. 
electric locomotive which 
hauls the Milwaukee trains 
across the Rockies, drives 
an Oldsmobile when he is 
off duty 
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GASOLINE MEASURING 
DEVICES are being 
checked at the Bureau of 


Standards both in the inter- 
ests of the manutacturers 


ha he Ober Oe eres Sree eee 


and of the gasoline buying 
public 
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SAN FRANCISCO BAY BRIDGED. At a cost of $2,250,000 a private corporation has built a short-cut 
across one end which reduces the land distance between San Francisco and Oakland 21 miles. ..Tolls 
will defray the cost 
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OUTPUT IN JANUARY 234,070 





1927 Production Starts 
More Slowly Than 1926 





Commerce Department’s 
Data, However, Shows a 
Good Gain Over December 





WASHINGTON, Feb. 21.—Total pro- 
duction of passenger cars and trucks 
in the United States in January was 
234,070 units, according to the Depart- 
ment of Commerce. Canadian produc- 
tion figures are not yet available. 
Following is a comparison of January 


production in the United States with 
production for January in 1925 and 
1926, and December, 1926: 
Passenger 

Cars Trucks 
Jan. 1927 ...196,973 37,157 
Jan. 1926 . ...242,922 29,819 
Jan. 1925 .. 205,550 26,638 
Dec. 1926 137,361 28,461 


It will be noticed that last month's 
production made a substantial increase 


over that of the closing month of 
1926. 


Bert Dingley to Europe 

INDIANAPOLIS, Feb. 21.—Bert Ding- 
ley, manager of the service department 
of the Stutz Motor Car Company of 
America, will sail March 4 for a several 
months tour of foreign automotive 
centers. Mr. Dingley at one time was 
a prominent figure in automobile rac- 


ing, such contests abroad serving to 
develop for him a wide European 
acquaintance. On much of his trip he 


will drive one of the late Stutz cars. 


Traffic Agent for N. S. P. A. 

DETROIT, Feb. 21.—The board of 
the National Standard Parts Associa- 
tion has authorized appointment of a 
traffic agent for the association. Mem- 
bers of the N. S. P. A. will forward 
their traffic invoices to headquarters 
where they will be checked by the 
association’s traffic agent for over- 
charges and claims and collection made. 





Picture Automotive Opportunities 

NEW YORK, Feb. 19.—More than 200 
engineering students from universities 
and colleges in and around New York 
heard four speakers at a meeting of the 
Metropolitan Society of Automotive 
Engineers’ Section describe the possi- 
bilities for college trained men in the 
automotive field. 

David Breecroft, vice-president of the 
Chilton Class Journal Co. and a former 
president of the S. A. E., told of the 
magnitude of the industry, analyzing it 
from the standpoint of manufacturing, 
selling, maintenance and treffic. He 
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also brought into the picture the re- 
lated activities that have contributed to 
the development of the industry. 

John H. Hunt, president of the 
society, told of the work done by en- 
gineers of the industry; John Younger, 
Ohio State University, described the 
personal elements in engineering suc- 
cess and R. E. Plimpton dealt particu- 
larly with the commercial transporta- 
tion field. 


Deliveries in March 
CLEVELAND, O., Feb. 21.—Deliveries 
of the new Stearns-Knight Eight will 
be made early in March, according to 
an announcement by H. J. Leonard, 
president of the F. B. Stearns Co. 


—_—__—__— 


Strong Is G. M. Vice-president 

DETROIT, Feb. 19.—According to an 
announcement by Alfred P. Sloan, Jr., 
president of General Motors, E. T. 
Strong, president and general manager 
of the Buick Motor Company has been 
elected a vice-president of the parent 
corporation. 


Weather Favors Exhibit 

INDIANAPOLIS, Feb. 19.—The In- 
dianapolis Automobile Show Feb. 14-19 
conducted by the Indianapolis Automo- 
bile Trade Association kept well abreast 
the pace of the national shows in in- 
creased attendance by dealers, by the 
public and in increased sales. 

Excellent weather helped bring out 
the crowd and helped in sales. Cars, 
trucks and accessories were shown, 
there being 38 car _ exhibitors, six 
truck exhibitors and about 40 exhibitors 
of accessories parts and shop equip- 
ment. 

Wholesale men attending the show 
reported that dealers from the state 
territories they cover turned out in 
large numbers. All of the leading vol- 
ume lines are expecting a good state 
business. 

Show week was featured by a num- 
ber of large meetings for dealers ar- 
ranged by local distributors. 


Side Features Develop 
Denver Show Interest 





Call Exhibit Greatest Trade 
Has Ever Sponsored in 
Colorado Capital 





DENVER, Colo., Feb. 21.—Denver 
has just closed the greatest automobile 
show in its history, the event beginning 
Feb. 14 and closing Feb. 18. While 
definite figures are not available it is 
generally declared that the 1927 show 
broke all previous records for attend- 
ance and sales. The exhibit was for- 
mally opened by Gov. Adams over 
KOA. 

“Miss America,’ Fay Lamphier, of 
Oakland, Cal., and “Miss Colorado,” 
Dolores Conrad, of Denver, were guests 
of the management and a feature of the 
show. Gano-Downs Clothing Co. put on 
a side show in the form of a Style Dis- 
play. 

Under auspices of the Denver Auto- 
mobile Dealers’ Association the show 
had 24 ear exhibitors displaying 60 
models which have a price range from 
a Rolls Royce at $17,800 to a Ford 
runabout delivered here for $449.08. 
Saturday, Feb. 12, there was a parade 
of all new cars to be shown, followed 
by several cars of early vintage. Be- 
hind this came a collection of candi- 
dates for the junk heap. The next 
afternoon the junk cars, set afire, were 
pushed over Castle mountain, dropping 
175 feet and rolling to the bottom of 
the canyon. Thousands of motorists 
witnessed this spectacle and it was 
filmed. 


To Make New Paige in March 


DETROIT, Feb. 21—The new Paige 
eight which has been displayed in 
advance at automobile shows will 20 
into production in March and full 
facilities of the factory will be devoted 
to catching up with orders already on 
hand. 











Price Changes and New Models in Motor AGE 
| Prices and Weights Tables, February 24 


New 

Make Model Body Style Old Price Price | 

| Nash Special 6 Special Sedan New Model $1485 | 

| Nash Advanced (121) Special Sedan New Model 1695 | 

| Reo A DeLuxe Sedan New Model 1995 | 
| Studebaker Std. 6 Sport Roadster $1250 1195 
| Studebaker Std. 6 Custom Sedan 1385 1335 
| Studebaker Std. 6 Custom Victoria 1335 1325 
| Studebaker Big Six (120) Sport Roadster 1680 1495 
| Studebaker ‘Sport Phaeton 1610 1445 
| Studebaker Custom Victoria 1735 1645 
| Studebaker Custom Brougham 1785 1585 
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Lively A.E.A. Meeting 
Staged in Philadelphia 


More Than 700 Tradesmen 
Hear Merchandising Pro- 
gram at Lule Temple 








PHILADELPHIA. 
ingles of 


Keb. 19.—Timely 
automotive merchandising 
found a place in discussions by speak- 
ers at a meeting Feb. 14 at Lule Tem. 
ple, sponsored by Philadelphia mem- 
the Automotive Equipment 
\ssociation. How to obtain a full 
share of springtime servicing, the dif- 
ference between winter car selling and 
spring and summer ear selling, new 
ways to handle old jobs in the shop, flat 
and piecework in the shop and 
various other questions were touched 
upon during the meeting. 

The principal speakers were William 
Gow, service manager of the Stude- 
baker Corp., Newark, N. J.; John J. 
Hall, special merchandising representa- 
tive of the A. E. A.; and Sidney J. 
Stern of Automotive Merchandising. 

C. A. Musselman, president and gen- 


bers of 


rates 


eral manager of the Chilton Class 
Journal Company, acted as chairman. 
More than 700 accessory dealers were 


present. 

Companies sponsoring the meeting 
were: Berrodin Auto Supply Co., Ca- 
hall Motor Supply Co., Casanave Sup- 
ply Co., Gaul, Derr & Shearer Co., J. H. 
MeCullough & Son, W. Nock Co., 
Philadelphia Motor Accessories Co., 
H. C. Roberts Electrical Supply Co. and 
the Supplee-Biddle Hardware Co. 

More than 200 members of the trade 
attended an A. E. A. meeting in Allen- 
town, Pa., which was presided over by 


Geo. 


Kk. T. Satcheil of Motor Accessories 
Company. John J. Hall, of the A. E. A. 
staff; Claud Klugh, secretary-manager 


of the Pennsylvania Automotive Asso- 
clation, and Arthur R. Mogge, merchan- 


dising director of the A. E. A., were 
speakers at this gathering. 
Splitdorf Holds Convention 
NEWARK, N. J., Feb. 21.—Dis- 


tributors and branch managers of the 
Splitdorf-Bethlehem Electrical Co. from 
all sections of the United States and 
Canada recently held their annual con- 
ference here. Walter Rautenstrauch, 
who became president of the company 
the first of the year, outlined policies 
and plans. The meeting was presided 
over by R. W. Porter, general 
manager. 


sales 


Big Gain for Trueks 

DETROIT, Feb. 21.—In producing 
112,499 commercial vehicles in 1926, an 
increase of 1532 per cent over the pre 
ceding year, the Chevrolet Motor Co. 
‘ays claim to being the largest pro- 
lucer of gear shift trucks. The in- 
crease represents a gain of 64,200 over 
the 1925 output which totaled 48,299. 
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1924 
cars was 23,134. 


Present manufacturing schedules eall 


Chevrolet's output of commercial 


for a still larger number of trucks 
than were made last year. Truck 
production for January was 15,927 
Which broke all truck production 
records for a single month. The bes 
previous month was Sept., 1926, when 


the output was 12,845. 








Business Conditions 


Department of Commerce Gives 
View of Current Situation 
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Check payments the second week of 
l‘ebruary were smaller than in either 
the preceding week or the correspond- 
ing week of 1926. Building contracts 
awarded showed increases over both 
comparative periods. Despite declines 
in the price of wheat and iron and 
steel, the index of general prices was 


higher than in the preceding week. 
General prices were lower, however, 
than a year ago. Loans and discounts 
of Federal reserve member banks, al- 
though greater than last year, were 
smaller than in the preceding week, 


reserve ratio in the 
February was greater 
the preceding week or 


while the Federal 
second week of 
than in either 


the corresponding week of 1926. [n- 
terest rates on both time and call 
money showed no change from the 
preceding week but were generally 


lower than a year earlier. Prices of 
stocks averaged higher than in either 
the previous week or the same week of 
1926. Business failures were more 
numerous than in either the preceding 
week or the same week of the preced- 
ing year. 

More goods moved into consumption 
in the first week of February, as seen 
from figures on carloadings, than in 
either the preceding week or the cor- 
responding week of the previous year. 


New Attendance Record 
SPRINGFIELD, Ill., Feb. 19.—Spring- 
field’s ninth annual automobile show 


at the State Arsenal was the most suc- 
cessful in the history of the Springfield 
Automobile Dealers’ association, accord- 
ing to officers in charge. Attendance 
records were broken, the displays were 
more extensive than ever before and 
buyer interest indicated a strong spring 
demand. 


—_——— 


To Redraft Tax Cut Bill 

WASHINGTON, Feb. 19.—By a unani- 
mous agreement the House Ways and 
Means Committee this week decided to 
begin drafting a new tax reduction bill, 
during recess, which in all probability 
will carry with it elimination of the re- 
maining 3 per cent excise tax on pas- 
sengers cars. 

Actual work on the measure probably 
will start late in September, Chairman 
Green said, and it is the committee’s 
plan to have the bill ready to present 
to the House when Congress convenes 
in December. 


Every Day Marks a New 
Record at Big K.C. Show 





Largest Buying and Selling 
Exhibit Ever Held, Says 
Manager G. A. Bond 





KANSAS CITY, Feb. 21.—Showing a 
25 per cent increase in attendance over 
any previous motor show ever held 
here, the 1927 Kansas City Motor Show 
surpassed all records in public patron- 
and interest. At the close of the 
show, Feb. 19, it was estimated that 
each day’s attendance record went far 
beyond that of the preceding day, and 
despite some adverse weather condi- 
tions the middle of the week, the show 
is calculated by all to have been an un- 
precedented success. 

“This is the largest buying and sell- 
ing year that we have ever had,” said 
George A. Bond, show manager. “The 
show has been a tremendous stimulus 
to the southwest trade territory which 
is just now recovering from the agri- 
cultural depression that has marked 
the past few years.” 

Many out-of-town dealers 
the show and manifested a great in- 
terest in the trucks and accessory 
exhibits as well as the automobile ex- 
hibits. 

Three hundred and twenty-five pas- 
senger cars, 39 trucks and light buses, 
and 165 accessories and equipment 
booths made up the exhibits. The 
accessory booths were arranged in the 
arcade, which also included two air- 
plane models manufactured in Kansas 
City. The arena of the American Royal 
Building where the show was held, was 
decorated to resemble a rose garden. 

An orchestra which made itself heard 
in every part of the building through 
amplifiers, played during the afternoon 
and evening every day of the show. 
Other entertainment features included 
singers and performers during the 
evening, as well as a “radio” wedding 
on Wednesday evening. The couple 
married at the motor show were pre- 
sented with a new Chevrolet coach and 
accessories and equipment, as well as 
clothes for both and many packages of 
groceries. 


a2ze 


attended 


Grainger Back on the Job 


BALTIMORE, Md., Feb. 19.—C. A. 
Grainger, sales manager of the Ameri- 
can Hammered Piston Ring Company, 
who has been ill for several months, 
has recovered and is back on the job 
again. 


Make 4000 Engines Daily 
FLINT, Feb. 19.—The Chevrolet Motor 
Co’s. engine plant here is now produc- 
ing 4000 engines a day, which is the 
largest in the history of the company. 
The normal capacity of the plant was 
3000 engines a day until additional 

equipment was added recently. 








More Sales Than Ever 
Before at Toledo Show 


Between 55,000 and 60,000 
Persons See Record Dis- 
play by Dealers 








TOLEDO, O., Feb. 19.—Toledo’s nine- 
teenth annual automobile show, Feb. 7 
to 12, probably was the most success- 
ful in the history of the motor indus- 
try here both from the standpoint of 
public interest and the dealer benefit. 

It was estimated that between 55,000 
and 60,000 persons witnessed the exhi- 
bition of motor cars by dealers who 
staged the show under the auspices of 
the Toledo Automotive Trades associa- 
tion, of which T. J. Cooper is manager. 

Direct sales of cars at the show were 
in larger volume than in previous years. 
The Willys-Overland dealers group at 
the show, with salesmen and demon- 
strators all in formal dress, in the first 
three days booked orders for 194 cars 
and were driving for 300 as a total for 
the show. Their sales, it is claimed, set 
a new record for any single car ata 
show here. 


Hudson Denies Ford Rumors 


DETROIT, Mich., Feb. 19—In a 
letter to all Hudson-Essex distributors 
and dealers, the Hudson Motor Car Co. 
said today: 

“Once again the rumor-mongers have 
been persistent with stories as_ to 
changes in policy and management of 
the Hudson Motor Car Co. These 
stories are all entirely without founda- 
tion. 

“Probably the most frequent of these 
stories is covered in a statement made 
public today by Edsel Ford, president 
of the Ford Motor Company, which 
said: 

“There is not now 
been any foundation for the rumor 
that the Ford Motor Company has 
acquired or is seeking control of the 
Hudson Motor Car Co. This rumor 
has persisted until in some quarters 
sheer repetition has given it a status 
of fact. For this reason we again 
make formal denial, and state that 
the rumor, in all its forms, is un- 
founded.’ 

“For our own part, we hereby assure 
our distributors and dealers that there 


and never has 


is no truth whatsoever in these 
reports.” 
The statement was signed by R. B. 


Jackson, president. 


1800 at Whipple “Blow Out” 

BINGHAMPTON, N. Y., Feb. 19.— 
More than 1800 dealers attended Whip- 
ple’s sixth annual “blow out” and sales 
convention here recently. Exhibits of 
automotive merchandise and_- shop 
equipment were staged by 46 manu- 
facturers. The program included sales 
talks by merchandising authorities, a 
banquet and entertainment, 
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Car Makers, Accessory Makers and Dealers Nation’s 
“Biggest” Advertisers in 1926 


WASHINGTON, Feb. 19.—Automobile 
and accessory manufacturers and auto- 
mobile dealers were the best national 
advertisers in 1926, while producers of 
toilet articles and medicines came sec- 
ond, and groceries third, according to 
biennial census of money spent for 
newspaper and magazine subscriptions 


and advertising space in 1925, an- 
nounced by the Department of Com- 
merce. 

The figures do not show the amount 
of money spent by automobile manu- 


NEW 


Automotive Literature 


WELDING AND CUTTING APPARA- 
TUS. A vest pocket catalog of welding 
and cutting apparatus has been issued 
by the Alexander Milburn Co., Balti- 
more, Md., and will be sent free to those 
requesting it. 


HANDBOOK OF AUTOMOBILES. 
The 1927 edition of the National Auto- 
mobile Chamber .of Commerce hand- 
book of automobiles has just been pub- 
lished. This book contains photographs 
of various cars made in the United 
States, together with specifications of 
passenger cars, taxicabs, motor buses 
and trucks. Copies of this book may 
be obtained for 50 cents each from the 
National Automobile Chamber of Com- 
merce, 366 Madison Avenue, New York, 
N. Y. 


1927 ELECTRIC TRUCK HAND- 
BOOK. This new handbook for electric 
truck operators has just been issued by 
the Automobile Bureau of the New York 
Edison Co. The book gives the loca- 
tion of all the electric truck garages 
in the New York metropolitan district. 
It also has road maps, ferry time 
tables and other useful information for 
owners and operators of trucks. This 
book may be obtained free from the 
Automobile Bureau of the New York 
Edison Co., 130 East 15th Street, New 
York City. 


GATES FAN BELT AND RADIATOR 
HOSE GUIDE. The eleventh edition of 
the Gates Fan Belt and Radiator Hose 
Guide has just been published. This lit- 
tle booklet of about 60 pages contains 
an alphabetical list of fan belt and 
radiator hose sizes for all makes and 
models of cars. It also contains a com- 
plete catalog of the Gates products. 
Moror AGE is advised that this booklet 
will be sent free to any dealer by the 
Gates Rubber Co., Denver, Colo. 


facturers, dealers and accessories mak 
ers, in 1926, but this group consume: 
the largest lineage. Automobile manu 
facturers and dealers are classified to 
gether and in 1926 used 72,791,000 line 
in newspapers (magazine lineage no’ 
being shown). Accessories makers used 
18,316,000 lines in newspapers. The 
total lines carried by newspapers in 
1926 during the entire year was 1,265, 


462,000 lines, of which 91,107,000 was 
represented by the automotive manu 


facturers and dealers. 


Faleon Dealers Lined Up 
DETROIT, Feb. 21.—The Falcon 
Motors Corporation has _ practically 
completed its dealer organization for 
the major points in the United States, 


according to John A. Nichols, Jr., 
president, who declares that the per- 
sonnel includes many of the best 


known men in the motor car industry. 

He said that the progress that has 
been made has advanced production 
pians for the factory at Elyria, Ohio, 
and it is now expected that shipments 
of the car in quantity will begin soon 
after the middle of March. It is planned 
to show the Falcon-Knight § simu!l- 
taneously in all parts of the country 
with the formal opening of the dealer 
organizations to be made the latter part 
of March. 


Olds Signs W. V. Faunce 


DETROIT, Feb. 19.—The Faunce- 
Oldsmobile Co., 800 N. Broad street, 
Philadelphia, has been named Oldsmo- 
bile distributor for Metropolitan Phila- 
delphia and the surrounding territory, 
taking over the franchise formerly held 
by the Larson-Oldsmobile Co. W. V. 
Faunce, head of a Pittsburgh corpora- 
tion bearing his name will direct the 
new distributorship. The territory is 
said to be the largest and most popu- 
lous in the Oldsmobile organization. 

The Faunce-Oldsmobile Co. will re- 
tain Fred Seitz, general manager, and 
other members of the Larson staff. 





Fleming Service Manager’s Set 

An illustration published on page 19 of 
the Jan. 20 issue of Motor AGE bore the 
caption, “Fleming No. 1225 inside mi- 
crometers. Price $7.50,” which was an 
error. The caption should have read, 
“Fleming Service Manager’s Precision 
Set. Price $34.50.” 


oo 


W. A. Bickel Joins Yost 

CHICAGO, Feb. 19.—W. A. Bickel, 
who for the last five years has been 
supervisor of sales for the Automotive 
Maintenance Machinery Co., has just 
been appointed sales manager of the 
Yost Mfg. Co. of Meadville, Pa. The 
Yost Co. manufactures vises and small 
gas furnaces for the automotive trade. 
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Sales Records for All 
G.M. Car Units in ’26 





Corporation’s Twenty-five 
Million Stock Offering 
Quickly Subscribed 





NEW YORK, Feb. 19.—An offering of 
$25,000,000 seven per cent cumulative 
preferred stock of General Motors Corp. 
yy J. P. Morgan & Co. at $120 a share 
was quickly subscribed Wednesday. 

The purpose of the offering was to 
provide additional working capital ana 
the proceeds will be immediately added 
to the cash account of the corporation. 

The offering was coincident with is- 
suance of the preliminary earnings 
statement for 1926, showing a record 
net of $21.80 a share earned on the 
common stock, as well as a record in 
sales not only for the company as a 
whole but for each of its car manu- 
facturing divisions. 

Retail sales to consumers in the 
United States and overseas. totaled 
1,215,826 cars, exceeding the previous 
high record year, 1925, by 388,770 cars, 
or 47 per cent. Sales, excluding inter- 
company items, were $1,058,153,338, an 
increase of $323,560,746 over the pre- 
vious year. 

Net earnings for 1926 were $186,231,- 
182, including $10,146,038 as the com- 
pany’s proportion on earnings of 
subsidiaries accruing in excess of divi- 
dends received. After allowing for divi- 
dends on the senior securities, there re- 
mained $176,588,895 earned on the 
common stock against $116,016,277, o1 
$14 a share on the common in 1925, 
figured on the same share basis. 

Excluding equities, earnings in 1926 
exceeded the previous year by 48,506,- 
216, or 45.6 per cent, and also exceeded 
the best year prior to 1925 by 92,923,- 
147, or 149.7 per cent. This comparison 
does not include the extra earnings in 
1926 as a result of the consolidation 
with the Fisher Body Corp. 

After the payment of all dividends 
the corporation added to the surplus or 
reinvested in its business a total of 
$64,508,864. This compares with $36,- 
909,544 in 1925. 

Total current assets at the close of 
the year were $336,338,213; current lia- 
bilities, $144,332,596. This leaves an 
excess of current assets over current 
liabilities of $192,005,617 and compares 
with $181,826,881 as of December 31, 
1925. The total of capital stock and 
surplus, $634,257,318, on December 31 
increased $147,240,895, of which $64, 
508,864 is accounted for by earnings re- 
invested in the business and the bal- 
ance of $82,732,031 represents increased 
capital and surplus incidental to the 
acquisition of the minority interest in 
Fisher Body on June 30, 1926. Total 
assets of the corporation at December 
31 amounted to $920,894,105, compared 
with 703,786,664 at the end of 1925. 
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In Charge of New A.E.A. 
Department W ork 





Harry G. Moock 











Show Well Attended 

DANVILLE, IIl., Feb. 21.—The annual 
automobile show which was opened 
here Feb. 17 and continued through 
Saturday night attracted not only local 
dealers but nearly all the leading deal- 
ers of the county and a large attend- 
ance of the general public. The crowds 
were larger than ever before and deal- 
ers made special effort to get latest 
models of their lines on the floor for 
the event. 





G.M. Sales Higher 

DETROIT, Feb. 19.—Dealer sales to 
users by General Motors divisions dur- 
ing January totaled 81,010 cars and 
trucks against 53,698 in January 1926 
and 25,593 in January 1925, according 
to the corporation’s monthly statement 
concerning merchandising activities. 
President Alfred P. Sloan, Jr., in ac- 
counting for the 50.9 per cent increase 
for January, 1927, against January, 
1926, says that rather than indicating 
any great difference in sales trend the 
increase was due to the improved posi- 
tion of Chevrolet and on account of the 
Pontiac which from a standpoint of re- 
tail sales was not a factor a year ago. 
Sales by General Motors divisions to 
dealers for January amounted to 99,363, 
against 77,332 in January, 1926, and 
30,642 in January, 1925. The report 
covers cars and trucks sold in the 
United States, Canada and overseas by 
Chevrolet, Pontiac, Oldsmobile, Oak- 
land, Buick and Cadillac. 





Good Show at Burlington 


BURLINGTON, Ia., Feb. 19.—The eighth 
co-operative automobile show was held 
here with practically every dealer in the 
city represented in the displays which 
occupied the second and third floors of 
the new Warming building. The show 
rooms were attractively decorated for 
the event and attendance at both the 
afternoon and evening shows was very 
satisfactory. 


Moock to Direct Market 
Development for A.E.A. 





Former Manager of N.A.D.A. 
Will Begin at Once 
with New Duties 





CHICAGO, Feb. 19.—The Automotive 
Equipment Association this week an- 
nounced the appointment of Harry G. 
Moock to head the market development 
department, the creation of which was 
authorized at the last convention of the 
A. E. A. At the eonvention the mem- 
bers voted to assess themselves $750,000 
over a period of three years to carry 
on the market development work. 

Mr. Moock was formerly with the 
California Automotive Trade Associa- 
tion and later was general manager of 
the National Automobile Dealers’ Asso- 
ciation. Since 1922 he has been general 
sales promotion manager of the Hud- 
son Motor Car Company. Mr. Moock 
will take up his new duties at once and 
will be expected to prepare a compre- 
hensive plan for the market develop- 
ment work which will be submitted to 
the board of directors of the A. E. A. 
in April. 

Velie Shows 49 Per Cent Increase 

MOLINE, Ill, Feb. 19.—The Velie 
Motors Corp. reports a 49 per cent in- 
crease in shipments for the months of 
November, December and January, as 
compared with the corresponding period 
one year ago. A number of dealers 
have been added and the company’s 
production is increased. 


———_— 


Bosch Distributors Meet 

NEW YORK, Feb. 19.—Robert Bosch 
Magneto Co., Inc., held its first con- 
vention of distributors at the Hotel Em- 
pire recently. H. Waker, treasurer, 
presided over the sessions, which in- 
cluded talks and discussions on all 
phases of electrical service and mainte- 
nance. 


Wichita Show Soon 

WICHITA, Kans., Feb. 19.—The 
Wichita Automobile Show will be held 
March 7 to 12 in the City Exposition 
Building, where 72,000 sq. ft. of space 
will be available for the exhibits. The 
show is under the management of Curt 
Hubbell. 


Hupp Profits in 1926 

NEW YORK, Feb. 19.—Hupp Motor 
Car Corp. for the 1926 calendar year 
reports net profit of $3,507,628 after de- 
preciation, federal taxes, new model ex- 
pense, etc., or equivalent to 3.48 a share 
on 1,005,189 shares of $10 par common 
stock. This compares with $2,919,464 
or 3.19 a share on 913,809 shares for 
1925. Sales in 1926 were $50,342,606 
against $43,847,198 in 1925. 








Toledo Factory Roster 
Biggest Since July, 1926 


List of Workers Approaches 
the Peak Point of 
Recent Years 





TOLEDO, Feb. 19.—More than 3000 
employes have been added to plants in 
Toledo recently, bringing employment 
here up to the highest point since July, 
1926, and near the peak record in re- 
cent years. In 51 plants reporting there 
were 28,800 employes at work. 

Several of the local-automotive plants 
have put on night shifts. There are 
3600 men working at the Chevrolet 
plant here which is on a day and night 
schedule. The Dura company, Doehler 
Die-Casting company, and _ Electric 
Auto-Lite company have also greatly 
expanded their manufacturing opera- 
tions in the last few weeks. 





Elect 2 Vice-Presidents 


BUFFALO, Feb. 19.—King Mfg. Corp. 
has announced the election of Burt G. 
Close as vice-president in charge of 
sales and merchandising and H. W. 
Stickle as vice-president in charge of 
production. 


Wm. H. Roberts Dead 


DETROIT, Feb. 19.—Funeral services 
for William H. Roberts, 48 years old, 
president of the Roberts Brass Manu- 
facturing Co., and of the Detroit Stamp- 
ing Co., who died Monday of a sudden 
heart attack, were held today from the 
North Woodward Congregational 
church. The Detroit Commandery, 
Knights Templar, of which he was a 
member, had charge of the services. 

Besides heading the brass company 
which was founded by his father, and 
the stamping concern, Mr. Roberts was 
interested in other manufacturing en- 
terprises and was well known in club 
and lodge circles. 


Ruggles Boosts Wickes 

SAGINAW, Mich., Feb. 19.—The Rug- 
gles Motor Truck Company announces 
the appointment of H. Randall Wickes 
as general manager, succeeding R. J. 
Goldie, who resigned. Mr. Wickes has 
been vice-president of the company for 
some time. 





Indiana Sales Jump 


INDIANAPOLIS, Feb. 19.—New car 
sales in Indiana during January took 
a sharp spurt ahead, according to regis- 
tration figures compiled by the Indian- 
apolis Auto Trade Association. Com- 
parative totals show that the figure for 
the first month of the present year ex- 
ceeded that of January, 1926, by 40 per 
cent and December, 1926, by 109 per 
cent. Ford, as usual, accounted for the 
greatest volume, this make scoring 38 
per cent of the total for the state. This 
proportion, however, is considerably 
smaller than the 48 per cent for Ford 
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Directing Zone Sales 
for Durant 





H. L. Shorter 


H. L. Shorter recently became 
sales manager of the Elizabeth, 
N. J., zone for Durant Motors, 
Inc. Previously he was sales 
manager in the Pittsburgh zone. 











in January, 1926. Chevrolet, next to 
Ford in this standing, had 19 per cent 
of the state’s total in January, 1927, 
against 12 per cent in January, 1926. 
Practically all makes shared in tle im- 
proved business for the month. The 
total new car registrations for the 
month were 8136 against 3883 in De- 
cember, 1926, and 5816 in January, 1926. 


Device Eliminates Carburetor 

KANSAS CITY, Mo., Feb. 19.—A hot 
gaseous vaporizer for feeding fuel to the 
automobile engine was shown for the 
first time at the Kansas City Automo- 
bile Show by its inventor, a Kansas City 
plumber, who conceived his idea from 
the gas plumber’s furnace. 

Called the Carbno Vaporizer, the new 
device is manufactured in Kansas City 
by the Carbno Company. The inventor 
is J. W. Bernett, who is putting his 
product on the market after 13 years 
of experimentation and testing. The 
Carbno starts and runs the engine on 
hot gaseous vapor, without the use of 
a carburetor. In starting, an electric- 
ally heated vapor maker supplies in 
about one-half minute the hot vapor to 
start, after which the exhaust heats 
the vapor for running, at which time 
the electric heater is automatically 
turned off. 


Change Meeting Date 

OMAHA, Nebr., Feb. 19.—The meeting 
date of the Midwest Regrinders’ Asso- 
ciation has been changed from Friday 
and Saturday, Feb. 25 and 26, to Thurs- 
day and Friday, Feb. 24 and 25. This 
meeting will be held at the Elks Club, 
Omaha. 


Some Advances Seen in 
Automotive Risk Rates 





Commercial Vehicles Affect- 
ed Mostly by the Upward 
Changes in Schedules 





NEW YORK, Feb. 19.—New motor 
vehicle liability property damage and 
collision rates, just made effective by 
the National Bureau of Casualty & 
Surety Underwriters, contain some ad- 
vances, particularly as affecting com- 
mercial cars. 

The commercial car rates have been 
completely revised, effecting an increase 
in both public liability and property 
damage, the increase being greatest for 
property damage on medium and heavy 
trucks in the higher rated areas. 

The 1926 collision rates are continued 
in 1927, except that those applying to 
private passenger cars in some of the 
lower rated territories have been in- 
creased. The collision rates for all 
commercial cars which are included in 
the property damage rate clauses l, 2 
and 3 now carry the 100 per cent in- 
crease over the regular commercial col- 
lision rates. 

There are some changes in rules af- 
fecting the application of the new rates. 
The $50 deductible property damage 
coverage heretofore available for com- 
mercial cars only now has been made 
available for public automobiles. 

The definition of collision coverage 
has been amended by limiting the lia- 
bility of the company for actual loss 
or damage to the cash value of the 
automobile at the time of the accident. 


----—— 


New Spark Plugs Available 

LONG ISLAND CITY, N. Y., Feb. 19.— 
The Moto Meter Co. announces that the 
new Moto Meter spark plug with self- 
adjusting spark gap, which was recently 
described in Motor AcEg, is now ready 
for distribution through the trade. This 
item is a distinct addition to the prod- 
ucts of the Moto Meter Co. 


Many Dealers Added 
INDIANAPOLIS, Feb. 19.—Marmon 
Motor Car Co. announces since Janu- 
ary 1 it has added about 200 new deal- 
ers and distributors. The introduction 
of the new Little Marmon brought about 
this increase in dealer representation. 


A.E.A. Compiling Catalog 

CHICAGO, Feb. 19.—The automotive 
Equipment Association announces that 
its Catalog Department has in the pro- 
cess of compilation a new Universal 
Catalog which will contain approxi- 
mately 700 pages of text and illustra- 
tions describing the automotive prod- 
ucts manufactured by its members. 
This book, which will be known as 
Universal Catalog D, will be the fourth 
catalog issued by the A. E. A. It will 
be published in three different lan- 
guage editions, English, French and 
Spanish. 
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fellow dealers. 





Steps Up in N.A.D.A. Ranks 





Warren E. Griffith 


At the recent convention of the National Automobile | | 
Dealers’ Association Warren E. Griffith of Toledo, Ohio, was | | 
elected second vice president. _ 
Griffith has served brilliantly as toastmaster at the N. A. | | 
D. A. banquets and has become widely known among his | 


For the last two years Mr. 


| 
| 
| 
| 








ee 














Boyle Valve to Enter Race 


CHICAGO, Feb. 19.—The Boyle Valve 
Co. announces it has purchased another 
racing car which will be entered in the 
Indianapolis race this year. This car 
will be known as a Boyle Special and 
will make the second car of that name 
entered for the 1927 500-mile race. Cliff 
Woodbury, who last year won third 
place with a Boyle Special, is expected 
to drive the new car. It is not yet an- 
nounced who will be the driver of the 
other Boyle Special, which is the car 
that Woodbury drove last year. Both 
these cars will be equipped with Boyle 
valves. 


-_-—_——_—----- 


Sales Nearly Doubled 

NEW YORK, Feb. 19.—C. H. Jennings, 
Ine., Dodge Brothers distributors in 
New York, in an issue of Punch, its 
sales organ, summarizes the sales re- 
sults for 1926 in the local territory as 
follows: 

The Manhattan division sold 4316 
units against 2278 in 1925, a gain of 
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89 per cent. The Bronx division sold 
2130 units against 877, a gain of 143 
per cent, and the Westchester division 
sold 2020 against 1253, a gain of 61 per 
cent. Total deliveries in the territory 
were 8466 against 4408 in 1925, a gain 
of 92 per cent. 


Gardner Sales Advance 


ST. LOUIS, Feb. 19.—A preliminary 
report for 1926 by Gardner Motor Com- 
pany shows a sales increase of 20 per 
cent over 1925 and a net profit after 
depreciation but before taxes and 
charges of $126,286.46, equal to 81 cents 
on the 155,000 shares of no-par value 
stock issued. The company shows an 
increase in working capital and a net 
current position of more than five times 
current liabilities. Gardner’s distribu- 
tor in New York is said to have done 
the biggest business during the recent 
New York show in his show selling ex- 
perience while sales at the Chicago 
show are said to have been four times 
the total attained during the 1926 Chi- 
cago show. 





Chevrolet Opens Three 
New Zone Sales Offices 





Company Also Announces 
Important Changes in 
Field Personnel 





DETROIT, Feb. 19.—The Chevrolet 
Motor Co. announces the opening of 
three new zone sales offices at Colum- 
bia, S. C., Salt Lake City, Utah, and 
Richmond, Va. This brings Chevrolet’s 
total sales offices up to 37. 

Important changes in the sales organ- 
ization have been announced as follows: 
H. L. Horton, assistant regional sales 
manager of the Atlantic Coast Region 
at Tarrytown, becomes regional sales 
manager at Tarrytown, succeeding D. E. 
Ralston, who becomes regional sales 
manager of the Middle West Region, 
with headquarters at St. Louis, Mo.; 
E. W. Fuhr, regional sales manager at 
St Louis, becomes Pacific Coast re- 
gional sales manager at Oakland, suc- 
ceding F. M. Coast, resigned; R. L. 
Meyers, assistant regional manager at 
St. Louis, becomes zone sales manager 
at New York City, succeeding G. H. 
Schmidt, who is transferred to the At- 
lantic Coast Regional office at Tarry- 
town to assist Mr. Hodton; W. E. Hol- 
ler, city sales manager at Los Angeles, 
becomes assistant regional manager at 
St. Louis; L. M. Dreves, zone sales man- 
ager at Los Angeles, becomes zone sales 
manager at St. Louis, succeeding W. J. 
Burns, who becomes zone sales man- 
ager at Oakland; G. H. Wallace, zone 
sales manager at Oakland, assumes a 
similar position at Los Angeles; E. E. 
Jones, sales manager of associate zone 
at Richmond, Va., operating under the 
Baltimore zone office, now heads the 
new zone office at Richmond; C. G. 
Smith, zone sales manager at Little 
Rock, Ark., becomes zone sales man- 
ager at Memphis, replacing T. J. 
Burns, resigned; M. B. Roys, city sales 
manager, Chicago, is made zone sales 
manager at Little Rock; P. A. Watson, 
sales manager of sub-zone at Columbia, 
S. C., operating under the Charlotte, 
N. C., zone office, becomes sales man- 
ager of the new zone at Columbia and 
C. B. Spraker, sales manager of sub- 
zone at Salt Lake City operating under 
the Denver zone office, becomes sales 
manager of the new zone office at Salt 
Lake City. 


Take Over Peerless Branch 


PHILADELPHIA, Feb. 19.—Peterson 
Motors, Inc., Jordan distributor, has 
taken over the Philadelphia branch of 
the Peerless Motor Car Co. Twenty- 
five members of the Peerless organiza- 
tion, including salesmen, service men 
and office workers, have been added to 
Peterson Motors, which intends to build 
up a dealer organization of 125 and 
triple the business done last year by the 
Peerless branch. 
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N.A.C.C. Urges Public to 


Oppose Insurance Acts 


Legislatures of 21 States Are 
Considering Compulsory 
Liability Proposals 





NEW YORK, Feb. 19.—The National 
Automobile Chamber of Commerce has 
issued a bulletin urging the trade and 
the public to oppose the compulsory 
automobile liability insurance acts 
which have been introduced in twenty- 
one state legislatures now in session. 

Among the reasons advanced against 
compulsory insurance by the Automo- 
bile Chamber, in which the motor club, 
dealer, 


and other automobile groups 
concur, are: 
1. Compulsory insurance creates 


an accident hazard among the irre- 
sponsible because it would remove 
the present fear of financial loss 
which tends to hold the reckless in 
check. 

2. No evidence exists to show the 
total amount of uncompensated losses 
due to motor vehicle accidents. The 
great majority are being penalized to 
carry the burden of cases, the num- 
ber and extent of which is not known. 

3. A cost of $30 per car to handle 
the burden which will be the charge 
if the plan is fully operative, is 
probably excessive and should not be 
imposed until there are more facts. 

4. It adds an extra burden on 
transportation. 

5. It gives undue power to bureau- 
cracy Which is justifiable only in case 
of criminal offense. 

6. It is an added 
transportation. 


cost on rural 


LaCrosse Plans Show 


LA CROSSE, Wis., Feb. 19.—March 16 
to 20 has been selected as the period 
of the annual automobile show of the 
LaCrosse Automotive Dealers’ Associa- 
tion, which has just held its annual 
meeting and elected these officers: 
President, Norman Moll; vice-president, 
John Hofweber; secretary, L. L. Fox; 
treasurer, T. J. Bergh, and director, 
Myron Savage. 


Texas Jobbers Meet 


SAN ANTONIO, Texas, Feb. 19.—The 
regular quarterly meeting of the Texas 
Association of Automotive Jobbers was 
held here with about 25 representatives 
of automotive jobbing houses from all 
parts of Texas attending. Ellis Chaney, 
president of the association, presided 
at the meetings. G. A. Brusch, of the 
Automotive Equipment Association, out- 
lined the work that the A. E. A. hopes 
to accomplish during the year and the 
Texas association pledged its coopera- 
tion. 

Reports from various sections of the 
state made by representatives of job- 
bing houses were to the effect the busi- 
ness done in Texas by jobbers in 1926 
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R. L. Samuel Heads New 
St. Louis Olds Branch 





R. L. Samuel 


Establishment of a St. Louis 
branch of the Olds Motor Works 
is announced by D. S. Eddins, vicer 
president and general sales mana- 
ger. The new branch will conduct 
a wholesale business exclusively 
and its territory will include St. 
Louis, southern Illinois and eastern 
Missouri. R. L. Samuel, formerly 
assistant branch manager of the 
Minneapolis branch has been made 
the new manager at St. Louis. 











was greater than in 1925 and that the 
amount of business done in January, 
1927, was greater than that for the same 
month last year. The outlook for the 
present year’s trade is bright the job- 
bers said. 


—_- 


Southworth Succeeds Stone 


NEW YORK, Feb. 19.—A. G. South- 
worth, general manager of the New 
York Buick branch, was elected presi- 
dent of the Automobile Merchants As- 
sociation, Inc., at a directors’ meeting. 
He succeeds George Stone, Reo branch 
manager. 


C. B. Warren, president of the War- 
ren-Nash Corp. and past president of 
the National Automobile Dealers Asso- 
ciation, was elected first vice-president; 
H. Happersberg, manager of the Gar- 
ford branch, was re-elected second vice- 
president, and J. B. Hullet, president 
of the Hulett Motor Car Co., was re- 
elected secretary-treasurer. 





Hyatt Makes Appointments 


NEWARK, N. J., Feb. 19.—H. J. 
Forsythe, president of the Hyatt Roller 
Bearing Co., of Newark, announces ap- 
pointments of H. O. K. Meister as gen- 
eral sales manager and A. W. Scarratt 
as chief engineer. Mr. Meister who has 
been with Hyatt more than 14 years 
has been assistant sales manager for 
the past 18 months. Mr. Scarratt joined 
Hyatt a few months ago as assistant 
chief engineer after long engineering 
experience with the design and con- 
struction of automotive, railroad and in- 
dustrial equipment. 





Many Dealer Gatherings 
Are Held in Twin Cities 


Show Provides Background 
for Full Season of 
Trade Meetings 


MINNEAPOLIS, Feb. 18.—The Twin 
City automobile show, Feb. 5-12, fur- 
nished a setting for more dealer meet- 
ings under auspices of distributors and 
branches of Minneapolis than ever be- 
fore. Factory representatives were the 
speakers at sales and service meetings 
and banquets. 

These were in addition to meetings of 
the Minnesota Motor Trades Association 
and the A. E. A. 

Chevrolet dealers of the Minneapolis 
and Fargo divisions met Monday, North- 
west Cadillac Co. dealers Tuesday, also 
Hupmobile, Paige, Chrysler and Pierce- 
Arrow. Buick, Jordan, Oakland and 
Nash dealers conferred Wednesday, 
Oldsmobile and Studebaker’ dealers 
Thursday, Overland and Willys-Knight 
dealers Friday. More than 3000 north- 
western automobile retail dealers were 
present at the various conferences. 





Hold Convention 


SAN FRANCISCO, Cal., Feb. 19.— 
Reporting steady growth in all towns 
in the state, Independent Station Own- 
ers, Inc., of California, recently held 
their annual convention. The organi- 
zation embraces about half the inde- 
pendent service station operators of the 
state. It is pledged to uphold the state 
laws regarding honest measures, and 
against substitution of brands of gaso- 
line or oil. R. D. Cross is president. 


—_—_——— 


To Join National Body 


SIOUX FALLS, S. D., Feb. 19.—Tire 
dealers of Sioux Falls, who have been 
organized a year, have taken steps to 
join the national organization by form- 
ing the Associated Tire Dealers of Sioux 
Falls with 20 members. Officers are: 
President, Charles Iseman; secretary, 
Will Year; treasurer, Jack Newton; or- 
ganization chairman, George Folds. 


--—_ SS 


Good Results at Providence 


PROVIDENCE, Feb. 19.—After a 
week of exhibiting 30 different makes 
of cars the annual show of the Rhode 
Island Automobile Dealers’ Association 
closed its doors on one of the best 
shows the association has ever held, and 
the results were encouraging. Through- 
out the week the weather was compara- 
tively mild and day and evening the at- 
tendance was excellent. The dealers 
feel satisfied that a good start has been 
made toward getting a large number of 
spring orders. Chester I. Campbell, 
who managed the show, said that from 
all that he could gather mingling with 
visitors it seemed as if they were more 
in the buying mood this year than in 
the past. 


‘ Motor Age 








N.A.F.C. Praises Title 


Measures in 8 States 





Bulletin Declares Such Laws 
Will Reduce Theft, Aid Re- 
covery, Cut Policy Rates 





CHICAGO, Feb. 19.—According to a 
bulletin issued by tke National Associa- 
tion of Finance Companies, an auto- 
mobile certificate of title law has been 
introduced in the legislatures of Ne- 
braska, Texas, Washington, Colorado, 
Connecticut, North Dakota, Oregon and 
West Virginia. 

The bulletin points out the follow- 
ing benefits of such laws: Reduction 
in automobile thefts ranging from 30 
per cent to over 50 per cent; recovery 
of stolen cars running as high as 
96 per cent (less than 30 per cent 
of insured cars are recovered in the 
absence of certificate of title laws): 
material reduction in insurance rates 
averaging 10 per cent from final theft 
rates; prevention of fraudulent sales 
by helping stop the practice of sell- 
ing encumbered cars as free from 
liens; prevention of misrepresenta- 
tion as to age of car, etc. 


The National Association of Finance 
Companies calls attention to the cer- 
tificate of title act embodied in the 
uniform motor vehicle code drawn up 
by the National Conference on Street 
Highway Safety and urges all state 
legislators to support such an act. 


D.B. Dealers Gather 

DUBUQUE, la., Feb. 19.—A score of 
Dodge Brothers dealers from this ter- 
ritory gathered at the Schrup Motor 
Car company sales headquarters for a 
conference. Special parts’ displays 
showed the improvements of Dodge 
Brothers cars in the last 10 years. Louis 
N. Schrup, of the distributor agency, 
welcomed the dealers and several field 
and factory representatives spoke. 


—— 


Bramley Is Sales Manager 


DALLAS, Tex., Feb. 19.—Howard 
Bramley, for years in the automobile 
business in North Texas, has been made 
sales manager for the Franklin Motor 
company at Dallas, Franklin dealers 
and distributors in the Dallas territory, 
W. G. Langley, president of the com- 
pany, announces. 


Bailey Organizes Company 
MILWAUKEE, Feb. 19.—Anthony A. 
Bailey, who is credited with selling 1100 
Ford cars, new and used, in the four 
and one-half years he was associated 
with the Bailey Motor Car Co., Ford 
dealer, Milwaukee, has organized the 


Jaeger Motor Co., which is engaging in 
the retailing of Oakland and Pontiac 
as another of the community dealers 
of Hokanson-Thompson, Inc., distribu- 
ter for Wisconsin and Upper Michigan. 


February 24, 1927 














Coming Motor Events 








Automobile Shows 


Albany, N. Y Feb. 26-March 56 
State Armory 


Allentown, Pa. Feb. 28-March 5 
Manhattan Auditorium 








Asbury Park, N. J.........March 28-April 2 
Casino 
Bangor, Maine...........................March 15-17 
Bay City, Mich........... Saale March 5-9 
Farmers Auto and Machinery 


Bldg. 





*Boston, Mass March 6-12 
Mechanics Blidge. 
Evansville, Ind..................-..........March 8-12 
Coliseum 
Fort Worth, Texas March 6-12 





Hackensack, N. J............Feb. 28-March 5 


Arcola Park 





Holdredge, Neb. March 23-26 
Auditorium 

Hornell,  _ = Feb. 28-March o 

Los Angeles Feb. 26-March 8 


Washington Park, in four tents 











Passiac, N. J. March 9-12 
Quebec, Can March 1-8 
Drill Hall 
Q@uincy, Ill. Feb. 22-25 
Armory 
Red Bank, N. J March 6-12 
Armory 
Rocky Mount, N. C April 4-8 
Tobacco Warehouse 
Saginaw, Mich. March 23-26 
Schenectady, N. Y..........--............. Feb. 21-27 
State Armory 
fo > it 5 A) , na Feb. 23-2¢ 


Auditorium 






































*Sioux Falls, S. D.. Mareh 2-5 
Springfield, Mass...._.......Feb. 28-March 5 
Municipal Auditorium 
Wichita, Kansas Mareh 7-12 
Municipal! Auditorium 
ae Feb. 28-Mar. 5 
Races 
A. A. A. 

Abilene, Texas July 4 
PE i lr 
pO | a 
POS a 
pC ee = — hl 
CR  , 
6 ne 
Detroit Sept. 10 
TT April 21 
pe May 36 
Los Angeles orn April 10 
eS eee Nov. 27 
Salem, N. H June 25 
a tio, ta 


Syracuse. N. Y Aug. 27 or Sept. 3 





Conventions 


Automotive Equipment Association, 
Summer Convention, Multnomah 
Hotel, Portland, Ore.....June 27-July 2 


Automotive Trade <Associa- 
ee March 15 


Lllinois 
tion, 


National Association of Automobile 
Show ind Association Managers, 
Drake Hotel, Chicago.........6.July 26-27 

North Carolina Automotive Trades 


Association, Asheville, N. C..WH, 
March 14-15 





8. A. E. 
Ind., 


French Lick Spring, May 25-23— 


Summer Meeting. 


*Will have special shop equipment exhibit. 








The Jaeger company has opened for 
business at 603 Twenty-seventh Street, 
Milwaukee. 


Test Puncture Iniections 

WASHINGTON, Feb. 19.—The U. 5B. 
Bureau of Standards has completed a 
series of tests on puncture-proofing 
compounds for pneumatic tires and is 
now compiling a circular on the sub- 
ject, which will be issued shortly. The 
pamphlet will deal with arguments for 
and against the common use of injec- 
tions of various substances into inner 
tubes to seal punctures and will take 
up in detail the usual questions asked 
concerning them. 


Morse Leaves on Tour 

DETROIT, Feb. 19.—E. C. Morse, 
director of export sales for the Chrysler 
Sales Corp., has departed on an ex- 
tended trip in the course of which he 
will visit England, Europe and South 
America. He expects to return to 
Detroit in May. 


Large Gain in Nash Exports 

KENOSHA, Feb. 19.—An increase in 
orders of more than 26 per cent over 
those of January, 1926, is reported by 
the export department of Nash Motors 
Co. for the first month of this year, 
while it also reports that orders for the 
first ten days of February were more 
than 33 per cent greater than the en- 
tire total for February 1926. The com- 
pany’s gain in exports last year over 
1925 amounted to 53 per cent. 


Troy to Have Fine Home 


LOS ANGELES, Feb. 19.—The Troy 
Motor Sales Company, Nash distributors 
in Southern California and Arizona, an- 
nounces plans for erection of a new 
building to be located in the heart of 
the city’s most fashionable residential 
district. The building will an im- 
posing structure of four stories, sur- 
mounted by a tower of some three 
stories in height. The sales floor is 
expected to be the largest in the south- 
west, and one of the largest in the en- 
tire country. 


be 











Prices and Weights of Current Passenger Car Models 


























yf SHIP 
. PASS. BODY STYLB. PRICE | WT S 
. PASS. HIP — 
AUBURN os BODY STYLE. PRICE | WT. PASS. BODY STYLE, PRICE WT, 
—— CHEVROLET “AA” aoe . . PASS. BODY STYLE. PRICE 
ecceccee 2-4-p Roadster $1,095 at 2-p Roadster $ 525 . “—” HUPMOBILE 
3040 Sp Sport S 1145 | 2099 d-p Utility 525| 3700 4-p Roadst sata 
: 208 2-- itility C .9 A ster 
3080 - —. Sedan 398 aoe 5-p Senals ae ie aaee 4 nS +5300 3680 Nw Roadee $2,336 
7 275 - Leds: vo - = S 7: 
40 6-p Wanderer Se’n 1,345 2135 ra Cabriolet 695 | 4200 5-P Sedan 3°400 2800 aan ee 1‘ 1'386 
. “8-77” 270 5-p Landau Sedan 74s ease 5-p Conv’t. Sedan 3.750 2890 rb , - aor 
anenes - -p Roadster S86 
7“ s+ Bren elo 80" = “6-70” 3300 ie 
" rou os - 
i + ~ oe + 435 2145 6-p Touring 2580 4-p Lan. Raster $1 3380 7-p ‘Touring watt 
3390 5-p Wanderer Se’ | 2026 2-p Roadst $ 760 | 2670 6&-p Brougha 475 | 3355 3-4-p Roadste 3,045 
en 1,745 2130 2-4-p R ~~ er 750 2750 5-p Sed m 1,295 3465 2-4 Dv oadster 2,046 
“2.89” 2230 2-p —— 795 an 1,395 3515 — se 2,346 
318 (129 in. W. B.) oie «OD Behan 780 3320 Renae 3525 be sedan 2346 
180 4- 5- 2-4- , 352 ° 
~ 3% i” Wer S > ‘Landau Sedan 885| 3490 s> Land. Eidster sites | 220° oa 2,345 
“aeane i-p Touring 2298 “60” ‘ 85 3490 6-p Sedan 1790 | 3360 1-> Sedan Lim 21895 
3380 =—s«5 - S »295 F ,595 
= Fe ee 2570 $-p Touring $1.075 “8-90” JORDAN 
3450 5-p Wand 2,195 2-p Roadster 11 3675 7-p Tourin a 
- et = = : 00 |" °° — % spor . alon 
an ee s-5'p Coupe 1125] 3710 “g-p° Brougha 2.315 | 2-p Tomboy euty 
7-p Sedan $2,595 2796 6-p Coacht vies 3895 5-p oe 8 aces 5-p Sedan 1.595 
BUICK “115° 835 §-p Sedan 1245 | 4245 7-p Sedan a oes “J-1” 
2846 2-4-p Road “79” — 2915 4-p Plavb ——— a 
ster ERSKINE "7 tayboy Road. $1,545 
2965 6-p Touring $1,195 | 2845 2-4-p Roadster “6g” 3070 2-4-p Sport Coupe 1,695 
3020 2-4-p Coupe 1,225 | 2930 6-p Phaeton $1,495 6 3200 4-p Cus. Victoria an 
3150 b-p 2d. Sedan 1,195 | 2905 5-p Sp. Phaet 1,395 | ------- 5-p Tourer 3 945 | 2209 5-P_ Cus. Sedan yet 
$110 4-p Coupe 1,196 | _...... > Mate | 2-p Coupe 046 ' oes 
3230 46-p 44. ett: 3000 2-4-p hoont Douse tty cocevece 5-p Sedan oes 3470 paren oe il 
ve OD — ion thine sss | o> Cant. Compe Sie fe Se ee. 
“120 1.37: | 3160 6p Royal Sedan 3/695 | ESSEX > Cus. ‘VietetER 86 S.C08 
(120 in. W. B.) mae —" Cabriolet 174 ~ “a — KISSEL 
2800 4-p Coupe -p Crown Sedan 1,795 super Six “6-55” 
3670 6-p 2d. Sedan ey tt: —. ss ei ? Speedster $ 750 (124 in. W. B.) 
3766 6-p 4d. Sedan wert (185% in.*) 9460 ee a 3030 6-p Phaeton $1,685 
“128” $925 Sp Phaeton s2.c05 | o2t2 =P 60 Coupe 3) 66S (Gee 1,896 
(128 in. W. B.) 4220 - ype 59 2510 5-p Sedan 4d. 735 | 3300 a we A cpa 1,895 
3636 4-p Sp. Roadster $1,495 | 426¢ 5-p Sedan 095| FLINT ...}©=©=©=©—)—)64 3440 5-p Spec. Bro’m 1796 
aone ri oo Touring es 4260 5-p Sedan ry “718” 3440 S-p Bro'm ~n mol whe 
‘ ount 49514260 S-p Sedan = 8,095] 9459 5p Coach = = 735| -p tind: : 
waneiiil 6-p ad Club 1,765 (192% in.*) cone 5-p Coach 735 v’t Bro’m = 2,295 
$040 eg Conv’t Coupe Ett eee 4-p Coupe $2.895 5-p DeL. Coach 1,075 | . (131 in. W. B.) 
a fp Biguee Seca | ey aS ~~ s08 EB Pourster "ian 
CADILLAC ~ 5-p oe 2780 6p ‘Touring. *r3e0] ~~ aos om 
ss Rei a) 6 m portif 2886 & »260 Sedan 
$e. oundnre rime | a ER SER CHE EB aie EE ast 
4170 ‘&- — 4266 G an Lim. 3. 595 | 3030 5-p Sedan 4d. “8-65” 
Bp EB Brougham nt ee seamen, tater at| ce te a ats ass in B, 
6-p Victoria ° tCloth Upholste 6 hd ee ee 5-p Phaeton 
yt $4 Sedan aes a ost. 7. Sar (zo in. W. B) 2s ene 4-p Speedster ey tt 
4460 63-p = Sport Coupe — 3,500 was Gage. $335 4-p Roadster —‘$1,645 | ~~ 4-p Coupe R’dster 2,096 
-p Sport Sedan 3.650 | CUNNINGHAM oeee 5-p Touring wt ame 5.3 yo, 1,895 
” —_— "I ec. . 
oan — in. W. B.) “V.7" 3500 — 1,645 | ~~ > em Sedan 2098 
4480 7-p Imperial +3635 4600 7-p ‘Touring ~ °6.660 35 6p 6Seden 925) ——— 
535 | 4700 2 ng 6,660 (130 1 (132 in. W. B 
Custom Bail 4-p upe 7,600 n. Ww. B.) e . »D 
ii (132 — 5000 =6-p Limousine 3.100 3780 «67-p Sedan $2,125 | -..---- a4 | pear, $1,985 
oaee 2-p Roadster $3.350 DAGMAR “6.70"’ FORD }.}© JO 5-p Spec. Bro’m —_ 
300 8-p Conv’t Coupe 3,4650| 3,58 $-P Roadster $3,500 —_ 7 i. ert 
(138 in. W. B.) 3700 7? Sp. Tourer 3500 | 1655 2-p Runabout _-_t , 2,496 
4285 7-p Touring te aE ee 3.500 | 1728 &-p Touring 380 “8-15” 
4275 &-p P $3,450 -p Petite Coupe 4,500] 1889 2-p C 
47 haeton 3 4200 4-p P , p oupe 485 (131 in. W. B.) 
05 6-p Bp. Phaeton $1975 | 4000 4- Stite Sedan 4°600| 1972 65-p Tudor Sedan 495 | 335) PP & . 
4465 6-p Coupe 3975 | 14500 4-p DeLuxe Coupe 4,760 2004 §-p Fordor Sed 3360 > joocta $2,185 
4465 6-p Sedan 3,855 | geo 4 Sedan 4700 edan 545 i Speedster 2,395 
4680 7-p Suburban ret: > i760 | FRANKLIN a fe aS Fo 
§ 7-p Imperial! ease *6-60"’ “11-RB” eoeiaiel 5-p sy eet 
CASE ILC “= eS neni Si 3 athe 3760 Gp Brom Sedan 2°396 
3290 : 10 2-p Roadster 2975 5&-p Tourin a be Conv’ , . 
3640 5-p Touring $1 885 3200 4-p Sp. Tourin aoe 3105 3-p Coupe & ’ 35] 7b og t Bro’m 2,795 
7> Geden 590 3600 6-p Sedan , 985 | 3150 3-5-p Coupe pet — 3,796 
, wy” ned 446 | 3230 6-p Sedan 2,666 (139 in, W. B.) 
950 7-p Touring 3165 4-p  Victori 790] 3630 T-p T 
$2,226 “92-27"" a Lt 2,740 | 3935 Pp ouring $2,285 
CHANDLER Big Six 2915 5p Legion. T 3930 “9 po 840 = Tourster 
$3200 8-4-p Roadster , 3000 6-p Sedan our. aoe 3305 4-p_ Sp. nee Sacem 2-336 —a— -p — Sm 
+44 +4 Zouring 1648 3065 6&-p Imperial Sedan 1,795 — 7-p emine 2'999 | 3910 5-p Bro’ ‘m Sed. —_— 
8570 6&-p eat 3 1,64 “94-27” as eee a Coupe 2,925] go9g9 3-7 De Luxe 985 
3570 6-p Met. KA Sedan 1, ++ 2350 5-p Readeter ees See’ em Sport 3,150 4125 hy Sedan De Luxe 4 495 
st ox 1,695 | 2500 &-p Touring eT GARDNER —» 32.08 om Se 
MH ER GER comm tee He ES Bee EEE] “6m LINCOLN “8” 
n . 
cam 1,895 | Bou aen 8 ase | 3280 S-p Sedan s1,595 | 4769 2-p Sport R'dster $4,700 
ase ard Six , p Sedan DeLuxe 1,645 7-p Sport Touring 4.700 
— % in. W. B.) pm “st. 8” “go” 4880 4-p Sport Phaeton 4,700 
3565 6-p pone . 945 — 4 Roadster $1,795 | 22999 = 4-P Roadster $1,395 | 4885 4-p Sedan , 800 
+ ot» Sport os” Kt scene > on Neg Rds. 1.995 ate he ae gia DeL. 1,495 oes 5-p Sedan ete 
- ’ 9 ‘ -p Seda , 0 o , 
685 bp Dele 1385 | $275 S-p DeLuxe Sedan 2,196 Del, 1,798 —. 5,500 
2620 $25 De Luxe Sedan 1,096 ——- <. Cabriolet 2,095 “90” LOCOMOBILE 
uxe Coupe 1,125 7-p meee C136 in oore i Roadster $1,995 “8-66” 
1 Six 2, -p Land ort 
(115 in. — B.) aes 7-p Destine Sedan me 3690 5-p aaa + 395 ons S-p fouring $1,785 
» > Ss Sess. es Sie ta 
5- . > " an 
«(SS Sport Fouring ‘i tee | DODGE BROTHERS > 2,295 | 3330 5-p Brougham 4 OE 
aa 2-p De we Coupe 1, 286 2641 .? Roadster $ 795 — a, hii -p Brougham DeL. 2,550 
6-p Seda 1295 | 2884 Spec’l Roadster 845 “Std. Line” “8-80” 
“Royal ar. 8” 2669 6-p Bpec. F ri 795 | 3505 5-p Coach $1,285 |} """" 5-p Sedan $2,850 
aeons 5-p Touring $2,050 Ht 2-4-p Sport Roadster O48 wa “ a 1,385 “90” 
= Ri le eee Fe “Castell re ae 
‘ , 
4-p Coupe . o~ 2672 3-p Spec. Coupe 395 nent ye oe $1,500 | 4680 4-p Victoria C ett 
abenean 5-p Seda ,195 | 2816 5-p edan 8660 cocese oadster ee - 5- a Coupe 6,950 
n 2,195 | 2893 5- 895 660 4-p Brougham 1.57 p Victoria Sedan 7,300 
7-p Sedan p Spec. Sedan 945 | 3870 : 575 | 4616 7- Cab ; 
2,295 ' 2912 6-p DeL. Sedan 10 i 7-p Sedan 1.850 | 4930 7 Pp abriolet 7,500 
22 075 ' 3755 5-p Sedan 1750 | 4615 75 Suburban 7,500 
de p Brougham 7.500 
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SHIP 
WT. PASS. BODY STYLE. PRICE 
LOCOMOBILE—Continued 
**4R”" 
6030 4-p Sportif $7,460 
$330 7-p Touring 46 
6640 7-p Touring Lim. 9,500 
5600 5-p Victoria Sed. 10,060 
5464 6-p Brougham 10,040 
6868 7-p Enc. Dr. Lim, 10,050 
6624 7-p Cabriolet ,300 
McFARLAN “TV” 
4000 2-p Roadster $5,800 
4600 4-p Sp. Touring 6,600 
4900 4-p Coupe 6,720 
6200 4-p Tour. Sedan 6,720 
$2C0 7-p Tour. Sedan 6,810 
nuiet 6-p Sedan 6,720 
a 7-p Sedan 6,810 
en 7-p Spec. Sedan 6,810 
emai 7-p Enc. Sedan 7,110 
oun 7-p Sub. Sedan 7,110 
5200 7-p Town Car 9,000 
“Straight 8”’’ 
3400 5-p Touring 2,650 
8450 7-p Touring 2,750 
3400 4-p Roadster 3,05 
3660 5-p Sedan 3,180 
8660 5-p Sub. Sedan ,38 
8700 7-p Sedan 3,280 
3700 7-p Sub. Sedan 3,480 
3650 4-p Coupe ,180 
3660 5-p Coach Brough, 3,180 
3760 5-p Town Car 4,600 
MARMON 
“Little Marmon” 
uate 2-p Speedster $1,895 
iuiealens 4-p Speedster 1,965 
nun 2-p Conv’t Coupe 1,995 
ccna 2-p Coupe ,895 
i 5-p Sedan 2d. 1,795 
netieatin 5-p Sedan 44d. 1,895 
anineiiie 4-p Brougham 1,895 
icidieeiat sein Custom Sedan 2,595 
a a Cus. Victoria 2,595 
ai, encom Cus. Town Cab 3,125 
“*H-75"" 
4251 2-p Speedster $3,485 
4256 4-p Speedster 3,485 
4017 5-p Phaeton 3,486 
4480 7-p Tour. Speedster 3,565 
4374 2-p Coupe R’dster 3,565 
4452 5-p Town Coupe 3,195 
4373 2-p Coupe ,485 
4346 4-p Victoria 3,485 
4625 5-p Brougham 3,665 
4498 5-p Sedan ,565 
4620 7-p Sedan 3,640 
4615 5-p Custom Sedan 3,960 
4678 7-p Custom Sedan 4,075 
4718 7-p Custom Lim, 4,175 
MOON “6-60” 
2295 3-5-p Roadster 995 
2330 $-5-p DeL. Roadster 1,095 
2340 -p Phaeton 995 
2420 5-p Coach 1,045 
=~ Std. Brough. 1,145 
2575 Cab. Roadster 1,195 
i—=— Royal Bro’m 1,195 
2605 ales 4d. Sedan 1,245 
26056 5-p Royal Sedan 1,295 
Series ‘“‘A’’ 
2600 5-p Roadster $1,395 
2660 5-p Touring 1,195 
2720 5-p Cab. Roadster 1,595 
2710 5-p DeL. Bro’m 1,395 
2860 5-p DeL. Sedan 4d. 1,545 
NASH 
“Tight Six’’ 
2276 5-p Touring $ oo 
2310 2-p Coupe 25 
2440 5-p Sedan 925 
2476 5-p Sedan 995 
nnstaiil 5-p De Luxe Sedan 1,085 
“Special Six’ 
2900 3-p Roadster $1,115 
2980 6-p Touring 1,135 
2980 4-p Roadster 1,225 
3030 3-p Business Coupe 1,165 
3150 5-p Sedan 2d, 1,215 
3170 5-p Sedan 1,315 
:250 5-p Spec. Sedan 1,485 
cenueties 5-p Caval. Sed. 1,695 
“Advanced Six’’ 
(121 in. W. B.) 
3390 4-p Roadster $1,475 
3400 5-p Touring ,340 
3560 5-p Sedan 2d. 1,425 
24660 5-p Sedan 1,625 
5650 5-p Spec. Sedan 1,695 
(127 in. W. B.) 
3480 7-p Touring $1,490 
3640 4-p Victoria 1,790 
3750 5-p Coupe 1,990 
oneitine 5-p Amb. Sed. 2,090 
3330 7-p Sedan 2,090 
OAKLAND “*g"" 
2500 5-p Touring $1,025 
2690 4-p Sp. Roadster 1,175 
2620 5-p Sp. Phaeton 1,095 
2745 5-p 2d. Sedan 1,095 
2705 3-p Landau Coupe 1,125 
2855 5-p 4d. Sedan ,195 
2885 5-p Landau Sedan 1,296 
February 24, 1927 








SHIP 
WT. PASS. BODY STYLE. PRICE 


OLDSMOBILE 
“30E” 
2335 5-p Touring $ 875 
2490 5-p Sp. Touring 980 
2317 4-p DeL. Roadster 975 
2450 2-p Coupe 925 
2570 5-p Coach 950 
2538 2-p DeLuxe Coupe 990 
soeeeiee 4-p Sport Coupe 1,035 
2720 5-p DeLuxe Coach 1,050 
2625 5-p Sedan 1,025 
2780 5-p DeLuxe Sedan 1,125 
2780 5-p Landau 1,190 
OVERLAND 
*(4) Whippet” 
1985 5-p Touring $ 625 
1930 2-4-p Roadster 695 
2025 2-p Coupe 625 
2075 5-p Coach 625 
2185 5-p Sedan 725 
2230 5-p Landau 755 
“(6) Whippet” 
5-p Touring $ 765 
2225 2-4-p floadster 825 
2305 2-p Coupe 795 
2405 5-p Coach 795 
2440 5-p Sedan 875 
2490 5-p Landau 925 
PACKARD “6”? 
3545 4-p Roadster $2,685 
3590 5-p Phaeton 2,685 
3925 4-p Coupe 2,685 
3925 5-p Sedan 2,585 
(133 in. W. B.) 
3790 7-p Touring $2,785 
4070 7-p Sedan 2,785 
4015 5-p Club Sedan 2,725 
4130 7-p Sedan Lim. 2,885 
séQre 
(136 in. W. B.) 
4110 4-p Runabout $3,850 
4130 5-p Phaeton 3,760 
4475 4-p Coupe 4,750 
4430 5-p Sedan 4,750 
(143 in. W. B.) 
42560 7-p Touring $3,959 
4550 5-p Club Sedan 4,890 
4660 7-p Sedan 5,000 
4700 7-p Sedan Lim 5,100 
PAIGE “6-45” 
eaniak 5-p Touring $1,150 
2660 5-p Brougham 1,095 
es - Coupe 1,095 
2760 5-p Sedan 1,195 
ieee = asia Cabriolet 1,295 
*g.75"’ 
(125 in. W. B.) 
3420 7-p Touring 1,655 
3540 4-p Cab Roadster 1,995 
3560 5-p Sedan 1,695 
3660 4-p Coupe 1,995 
3765 7-p Sedan 1,995 
3805 7-p Limousine 2,145 
**6-65"" 
(115 in. W. B.) 

a 4-p Roadster $1,495 
3216 5-p Brougham 1,395 
3115 5-p Landau Bro’m 1,395 
3280 5-p Sedan 1,495 

“8.85” 
on 7-p Touring $2,295 
andiiiiin 5-p Sedan 2,355 
ae 7-p Sedan 2,655 
oo 4-p Cabriolet 2,655 
mamas 4-p Coupe 2,655 
ssanaiees 7-p Limousine 2,795 
PEERLESS 

**§ ~60”"" 
— 5-p Sedan $1,345 

*§-72"" 

(126% in. W. B.) 

3625 5-p Coupe $2,295 
3680 5-p Sedan 2,395 
(133% in. W. B.) 

3476 2-4-p Sp. Roadster $2,195 
Phaeton 1,995 
3800 7-p Sedan 2,595 
3825 7-p Limousine 2,695 
3575 5-p DeLuxe Sedan 2,795 
3650 7-p DeLuxe Sedan 2,995 
“6-80” 

2950 5-p Phaeton $1,395 
3025 2-4-p Roadster 1,495 
omnis 2-4-p Coupe Roadster 1,565 
3120 2-4-p Coupe 1,665 
3100 5-p Sedan 2d. 1,395 
3290 5-p Std. Sedan 1,595 
eumeea iene Sport Sedan 1,795 
3140 5-p DeLuxe Sedan 1,795 
“6.90” 

— - 5-p Phaeton $1,695 
oe 2-4-p Sport R’dster 1,695 
3260 4-p Coupe 1,725 
eatin 4-p Sedan 1,895 
3410 5-p 895 
3460 5-p Landaulet 1,995 





SHIP 
WT. PASS. BODY STYLB. PRICB 
**8-69"" 
3850 2-4-p Roadster $2,995 
Ritteeie 7-p Sedan 3,095 
4125 5-p Sedan 3,495 
4200 7-p Sedan 3,59 
427 5-p Ber. Limousine 3,795 
(126 in. W. B.) 
a 5-p Coupe $2,795 
4050 5-p Sedan 2,995 
PIERCE-ARROW 
comes 
3285 2-p Runabout $2,895 
3300 4-p Phaeton 3,095 
3440 7-p Phaeton 2,895 
3470 5-p Coach 2d. 2,995 
3405 2-p Coupe 3,100 
35256 5-p Coach 4d. 3,250 
3620 7-p Coach 3,350 
3420 4-p Coupe $3,695 
3500 5-p Sedan 3,895 
3600 7-p Sedan 3,995 
3655 7-p Enc. Dr. Idm. 4,045 
3675 7-p Lim. Coach 3.450 
“36” 
4445 2-p Runabout $5,876 
4480 4-p Touring 5,875 
4585 7-p Touring 5,875 
4760 3-p Coupe 6,375 
4800 4-p Sedan 6,375 
4760 7-p Sedan 5,875 
4770 4-p Coupe Sedan 6,375 
4840 7-p Enclosed Lim, 5,875 
4840 7-p French Lim. 7,500 
4840 7-p Enc. Dr. Land. 6,000 
4760 7-p Sedan Landau 6,000 
4880 4-p Lim. Encl. 6,375 
4800 4-p Sedan Landau 6,600 
4880 4-p Encl. Landau 6,600 
4740 7-p French Landau 8,000 
PONTIAC “Six” 
2270 2-p Coupe $ 825 
2335 5-p 2d. Sedan 825 
2465 5-p Landau Sedan 895 
2420 2-p DeLuxe Coupe 895 
2565 5-p DeL. Lan. Sed. 975 
REO “Aa” 
J-p Roadster $1,685 
ae _ Brougham 1,595 
een 2-p Sport Coupe 1,625 
700 ~ Sedan 1,845 
irae 4-p Victoria 1,845 
nae DeL, Sedan 1,995 
RICKENBACKER. . 
*6 ~ * 

3125 5-p Sedan $1,595 
3056s... Bro’m Vict. 1,645 
*8-80"" 

3240 5-p Sedan $1,795 
3170 ens Bro’m Vict. 1,845 
“8.90” 

3760 5-p Sedan $2,595 
3660 oven Brom, Vict. 2,595 
3800 7-p Sedan 2,695 
—_— 7-p Berline 2,795 

ROAMER “872” 
seeneeen 4-p Coupe es 
5-p Brougham on... 
5-p Sedan —  errccoee 

‘8-80 
3410 2-p (Coupe $1,985 
3440 &-p Brougham 1,985 
3570 5-p Sedan 1,985 

**8-88” 
3650 5-p Tourer $2,495 
3880 5-p Sedan 2,985 
3980 7-p Sedan 3,285 


ROLLS-ROYCE 
Manufacturers do not quote list 


prices. 
STAR “4” 
1850 2-p Conv’t R’dster $ oo. 
1905 5-p Touring 55 
1965 2-p Coupe $50 
2120 5-p Coach 675 
2190 5-p Sedan 4d. 765 
207 5-p Touring $ 725 
2160 2-4-p Sp. Roadster 885 
2100 2-p Coupe 795 
2245 5-p Coach 845 
2355 5-p Sedan 925 
2365 5-p Landau Sedan 975 
2150 2-4-p Sp. Coupe 975 
STEARNS-KNIGHT 

“F 6-85” 
4185 2-p Roadster $3,250 
4285 4-p Touring 3,250 
4640 2-p Cab- Roadster 3,556 
4407 4-p Coupe 3,350 
4515 5-p Std. Sedan 3,350 
4640 7-p Sedan ,550 
4650 5-p Std.Sedan Lim. 3,650 
4800 7-p Sedan Lim. 3,750 





SHIP 


— 


WT. PASS. BODY STYLE. PRICB 
“G-8” 
4235 2-p toadster $3,850 
4325 4-p Touring 3,850 
2-p Cabriolet Rdter 4,250 
4457 4-p Coupe 4,250 
$569 d-p Sedan 4,350 
4555 7-p Sedan 4,450 
$700 7-p Limousine 4,650 
4850 d-p S@dan Lim. 4,550 
STUDEBAKER 
Standard Six 
2965 3- » Du. Roadster Bert 
3030 Sport hoads 199 
3095 5- p Du P haeton 1,180 
3140 3-p Country Club 1,295 
3210 5-p Coach 1,230 
31 1 5 5-p Sedan 1 330 
2-D ( uston ™ ¢ in l, 
LSU b-p Cus. Victoria 325 
Special Six 
3480 2-4-p Sp. Roadster $1,630 
3495 5-p Du. Phaeton 1,480 
3470 5-p Coach 1,480 
3620 5-p Brougham 1,830 
Big Six 
(120 in. W. B.) 
3445 3-p Du. eirrt oe 530 
3485 2-4-p Sport hoa 1,49: 
3580 5-p Sport Phaeton 1,445 
3510 5-p Club Coupe 1,480 
3705 + p ("us Victoria Ll.aso 
S39 >-p Cu bro’m 1,640 
(127 in. W. B.) 
3720 7-p Du. Phaeton $1,810 
3910 5-p Brougham 4d. 2,130 
4050 7-p The President 2,245 
STUTZ ‘*A A” 
(131 in. W. B.) 
4068 2-4-p Speedster $3,150 
4175 4-p Speedster 3,160 
4334 5-p Brougham 3,195 
4340 5-p Sedan 3,195 
4176 4-p Vic. Coupe 3,176 
4182 2-4-p Coupe 3,166 
nen 5-p Landau Sed. 3,345 
(145 in. W. B.) 
4566 5-p Tour. Bro’m $3,685 
4656 7-p Sedan 3,685 
4731 7-p Sedan Lim. 3.785 
“AA De Luxe” 
(131 in. W. B.) 
— 2-p DeL. Speedst’r $3,250 
eonmene 4-p DeL. Speedst’r 3,260 
sia 2-p Coupe 3,265 
ns 4-p Vict. Coupe 3,275 
— 5-p Brougham 3,320 
— &-p Sedan 3,320 
ieienes 5-p Landau Sed. 3,470 
(145 in. W. B.) 
— 5-p Tour. Bro’m $3,835 
ae 7-p Sedan 3,835 
aiden 7-p Sed. Lim, 3,910 
“AA Custom” 
— 2-p Coupe $3,915 
— 4-p Vict. Coupe 8,925 
aeeeieain 5-p Secan 3,995 
4090 2-4-p Cab. Coupe 3,995 
VELIE 
“Spec. 66” 
3025 5-p Club Phaeton $1, — 
2908 4-p Coupe 1,58 
3175 >-p Sedan i +7 
3340 5-p Royal Sedan 1,585 
“Std. 50”’ 
(112 in. W. B.) 
2860 3-p Coupe $1,045 
2900 5-p Sedan 1,045 
WILLS SAINTE CLAIRE 
“T-6”" (127 in. W. B.) 
3675 5-p Traveler $2,709 
3580 4-p Roadster 3,700 
3750 4-p Cab. Coupe 3,360 
3900 5-p Std. Sedan 3,160 
3970 7-p Sedan ,250 
4080 7-p Limousine 3.360 
WILLYS-KNIGHT 
“66-A”’ 
2-p Roadster $1,950 
o-p Touring 1,850 
jane 2-4-p Cab. Coupe 2,295 
a 4-p Foursome Sed. 2,295 
3975 5-p Sedan 2,295 
<70-A” 
2900 5-p Touring $1,295 
eas 2-4-p Roadster 1,350 
2815 2-p Coupe 1,295 
a 2-4-p Cabriolet 1,395 
3105 5-p Sedan 1,495 
39 
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There has never been a time in 
Cadillac history when its represen- 
tation held such great possibilities 
as it does today. That’s a strong 
statement— made with the con- 
sciousness that the most highly 
regarded automobile agencies for 
years have been identified with the 


Cadillac emblem. 


CADILLAC MOTOR CAR COMPANY 
Detroit, Michigan : . Oshawa, Canada 
Division of General Motors Corporation 
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The cor dlustrated 
the DeLwse Coach 
Spere Twe Escre 





There is nothing vagve or intangible about assure you brilliant performance, thrift and long 
Oldsmobile yalue ..; life. comfort and beauty --- lasting satisfaction. 


















You can visit any Oldsmobile showroom an 4 You need not be an engineer to know that these 
: features denote etandards of design and manu 

; facture you would not expect to meet with 1m 

You can recognize, in every detail, that beauty  acarofso moderate a price. 

which indicates quality throughout. 


see it for yourself. 


You can see Oldsmobile value . - - 
You can check for yourself the known factors 
And when 


rm ‘> > a = | } y > ba ad y 
of motor cat merit in Oldsmobile. yn have, ot on a 


liy -_ ee asal ' > r are 
judgment o! this value to the verdict of you! 
You need not be an expert to know that they OW” eyes. 
L-Head Sux Cylinder Engine Crankcase Ventilation D val Aur Cleamng Cyl Filter only 3 4 onl changes a ye=* Pour Wheel Brakes 
Harmonic Balancer TwoWay © yoling Three Way Pressure Lubrication Honed Cylinders High Velocity Hot Section 
Manifold Double Valve Springs - Silent Timing “hain . 1] Automatic Spark Control Thermostatic Charging © ntrol 
30 x 5.25 Balloon Tires - - Balloon4eare } Seeerng Double Viset, Low Cravity Prame Easy Stuit Transmission -- 
Twin Beam Headhghts, Controlled From Steering Whee! Chromium Permanent tustre Plating - - Duco Pimsh 
Beauty of line and complete appow ements in Pishet Bodies « and many other features of demonstrated worth 


COACH $950 P.O. B. LANSING 
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Now in use 


On many Cars” 


WEED Levelizers come ready for 
installing. Any mechanic or garage 
man can put them on quickly, with 
ordinary wrenches. No adjusting or 
lubricating 1s necessary at any time. 


on all types of roads 


Thousands of Levelizers are now 
in use, giving good service. Motor- 
ists everywhere — hard drivers 
who travel all types of roads—say 
that their cars handle easier over 
rough spots, and that WEED 
Levelizers give them unfailing 
riding comfort. 


Car dealers who put WEED Lev- 
elizers on their new cars get the 
most comfortable ride possible— 
and an additional profit on every 
sale besides. 


Levelizer’s unusual selling points 
and attractive price are of special 
interest to accessory dealers also. 
Write in for full information, lit- 
erature, prices and discounts. 


WEED 


Levelizers 


“They produce the ride’ 


AMERICAN CHAIN COMPANY, Inc. 


BRIDGEPORT, CONNECTICUT 
In Canada: Dominion Chain Company, “imited 
Niagara Falls, Ontario 
District Sales Offices: Boston Chicago New York 
Philadelphia Pittsburgh San Francisco 


Makers of WEED Chains and WEED Bumpers 
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In all these Magazines 
Las-Stik Advertising will announce 
the special Patch and Plaster Deal 


LL these publications will tell buyers the story of a free Las-Stik Casing Plaster 
for Balloons and all Cord Tires with each purchase of a can of Las-Stik Tube 
Patch. 


Their combined circulation is 7,615,791, and the total number of messages to appear 
reaches the stupendous sum of 33,604,/97. 











The advertising will encourage motorists to fix every nail hole or break in their cas- 
ings before the blowout happens—a plaster with every tube repair! 


It is the opportunity of a lifetime, not only to increase your sale of Las-Stik Tube 
Patch, but also to develop a vast, equally profitable market for the new Las-Stik Bal- 
loon Tire Casing Plaster—the perfect permanent repair for casing breaks and blow- 
outs. 


Get the details of this plan from your jobber’s salesman, or write us direct. Be pre- 
pared to take care of the demand that this advertising is bound to create. 


THE LAS-STIK PATCH MFG. CO. 
Hamilton, Ohio 





PATCHES T! RE REPAIRS PLASTERS 
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j i new dependable Hardie car washer not only 
washes in a day three times as many cars as you 
have ever washed before, but does it so easily, thor- 
oughly, and so beautifully, that people who have once 
had cars washed the Hardie way come back—and 
keep coming back. The dependable Hardie washer 
holds old customers, creates new customers, and 
develops repeat customers because it enables you to 
give real service day after day, year after year. 


And the money you make with a Hardie is all yours 
to keep. The Hardie is the one simply designed, rug- 
gedly built, care-free, trouble-free, car washer. There 


urning Water Into Gold 


t., 





Why The Hardie is Trouble Free 


Self lubrication. Improved plungers. 
Silent chain drive. Larger gears. 

No enclosed parts. Die-cast removable bearings. 
New pistol grip gun. Adjustable motor base. 





are no enclosed, inaccessible parts. Every working 
part is right out in plain sight easy to get at. The 
Hardie is entirely self-oiling, too. The Hardie perfect 
automatic lubrication absolutely prevents any min- 
gling of water or cleaning solution with the oil. 


Dependable Hardie car washers are sturdily and rug- 
gedly built in 4 sizes—one-car to six-car—to meet your 
exact needs. Write for descriptive catalog and detailed 
specifications; it may be the means of starting you 
on the road to real additional profits. Write now, 
before you forget. 


FOR SALE BY LEADING JOBBERS EVERYWHERE 


THE HARDIE MFG. COMPANY 
Main Office and Factory, HUDSON, MICH. 






Western Factory, 
PORTLAND, OREGON 


}Canadian Factory, 
PETROLIA, ONTARIO 


DEPENDABLE 


ARDIE 


CAR WASHER 


Branches: 


222 N. Los Angeles St., 
LOS ANGELES, CALIF, 


1780 Broadway, 
NEW YORK 
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MORE PROFIT PER SALE 





Examine the Improved 
Star Fours and Sixes 
through the eyes of the 
prospective purchaser 
of a low priced car and 
draw your own con- 
clusions as to the profit 
possibilities for 1927 






















AGAIN IMPROVED 


Low-cost Transportation 








Improved Four and Six 


DURANT MOTORS, INC., 250 WEST 57th STREET, NEW YORK CITY 


General Sales Department, Elizabeth, New Jersey 
PLANTS: ELIZABETH,N. J. LANSING, MICH. OAKLAND, CAL, TORONTO, ONT. 
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The Highest Type 


of Constant Potential 
for “Same Day” Battery Charging 


The Weidenhoff Constant Potential is NOT merely a Constant Potential 
‘type’ but the most highly perfected Constant Potential, with exclusive 
Weidenhoff features possessed by no other Constant Potential. 

The charging panel, on the right, the Weidenhoff switch positions, are 
shown and described. 


WHAT THIS CONSTANT POTENTIAL WILL DO FOR YOU 


1—Attract more customers. 

2—Takes less time. 

3—-Cost of operation less, as there is no waste of current by resistance. 

4—-Batteries require less attention—automatic. 

5—Charges mixed line of batteries. Automobile and radio batteries requir- 
ing various rates all go on the same line. 

6—No waste current. 

7—No overheating, because of excess current and gassing. No unusual 
watering attention required. 

8—More profit. 10 to 40 batteries on charge requiring minimum attention. 

9—*‘Same Day” Service creates pleased customers and multiplies your 
capacity for the increased business that results. 


Let us send you our new_16 page book on ‘the Weidenhoff Constant Potential, explai 
ing in detail what “Same Day” Battery Charging means to the Battery Man, with pric 
on various capacities from 10 to 40 batteries. 


WEIDENHOFF 





Shop Equipment 






4358 Roosevelt Road, Chicago, Ill. 


Jos. Weidenhoff, 4358 Roosevelt Road, Chicago, Ill. 
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THE WEIDENHOFF CHARGING PANEL 
ON THE CONSTANT POTENTIAL 
LINE 
Capacities 10 to 40 Batteries 
. Position of switch when battery is on charge 
2. This position of switch shows an ammeter amount of 
current being taken by battery. 
>. Switch open. No current flowing 





r Battery and Electrical Service 


WEIDENHOFF “36” 


TEST BENCH 
with Rolled Steel Base 





This bench, with a rolled steel base, sets on any 
work bench, and meets the greater demand for a 
low-priced bench by which every generator, starter, 
ignition, distributor, coil, condenser, magneto, and 
cutout are easily tested—quickly—by any mechanic or 
helper. Includes Weidenhoff original features with 
the ‘‘self aligning flexible drive’’——Special design 
motor with uniform speed and torque curve—0 to 
3600 R.P.M. in either direction. Shipped com- 
plete as illustrated. Can be furnished with lathe 
and undercutter attachment. 

$55 down—balance in 12 easy monthly payments. 
Ask your distributor for particulars and write us 
for illustrated booklet. 











Catalog” No. 25 


For Full Particulars on Weidenhoff Constant Potential Write Your Name and Address on Margin Below: 


< 
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In selling AC Products, the dealer establishes a contact 
which ties his business to a most powerful organization 
and makes a lasting connection, insuring enormous business 
possibilities now and in the future. 

AC equipment, positive and increasing from year to year, 
is building a tremendous replacement business which will 
carry on and grow as long as the industry lasts. 


No competitive lines can offer the volume and consequent 
profit that AC does and none of them can show such a 
guaranty for the future. 


Practically every make of car now uses one or more, or all 
AC Products as factory equipment—among these makers 
being such firms as Buick, Cadillac, Chandler, Chevrolet, 
Chrysler, Flint-Star, Hudson-Essex, Nash, Oakland-Pon- 
tiac, Oldsmobile, Paige-Jewett and Willys-Overland. 
There is no question about the quality of AC Spark Plugs 
and other AC Products. 

There is no question as to the sales possibilities. 
Practically every motorist wants AC Products, because 
through their extensive use as original equipment, owners 
know AC quality and are satisfied users. 

That’s why it is good policy for dealers to establish their 
business on a line that gives them not only a profit, but 
a guaranty for the future. 


AC Spark Plug Company, FLINT, -*AGchican 
AC-SPHINX AC-TITAN 
Birmingham Levallois- Perret 
ENGLAND FRANCE 
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Over 200 of the world’s most successful manufacturers use one or more, or all of these AC Products 
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Proline —~ 
Z \ Automobile Salon at the Drake Hotel— 
| MARMON one of the three great exhibits which was 
SS AA; | constantly filled with Marmon prospects 
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| at Chica 


it has been many years since any new automobile 





has attracted such intense public interest. 
At Chicago, as at other shows throughout the 
ountry, it appeared that nine out of ten people 


ame to the show with the idea of seeing the little 





\larmon 8 firmly fixed in their minds. 

At Chicago, as in New York, the captains of the 
udustry, the trade and all of the motorwise, again 
aid, ““Marmon has certainly struck it right.” 

More than 200 new distributors and dealers have 
llied themselves with Marmon during the past 90 
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days and at the Chicago Show at least 100 more 
opened negotiations with a view to obtaining the 
franchise in time to take advantage of the spring 
selling season. 


—z—- - yz, 


Every dealer in the United States—no matter 
what line he handles—no matter how prosperous 
he is—recognizes that an entirely new type of thing 
is here in the litthe Marmon 8—and that it opens 
up one of the most attractive merchandising op- 
portunities of recent years. 


Appointments are now being made at the factory with 


*~ distributors and dealers who are interested in capitaliz- ~# 
ing the tremendous public interest in the little Marmon 8 


LT ARMON 


MOTOR CAR COMPANY, 


INDIANAPOLIS, INDIANA 
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U.S. CAR WASHERS 


Really ARE 


| TASHING automobiles by mechanical 
. \ methods is comparatively a recent devei- 
: opment and the U. S. Air Compressor 
Company, who have pioneered this improved 
service equipment, have followed very carefully 
the engineering experience of the automotive in- 
dustry. 





In the early days of automobile development, 
most of the mechanism was exposed, allowing 
dirt and grit to collect in bearings and compelling 
the driver to fill oil and grease cups constantly. 
Then came the enclosed type engine with its 
splash system which has been so satisfactory 


\ THE UNITED STATES AIR 


\ -_ 
. 5304 Harvard Ave.., 
\ xport Address: Fisk 
‘% Cable Address: AIRPR 
Manufacturers of Air Com 
*. pressors, Car Washing Equil 
\ ment and Paint Spray Units 
\ 
Please send \ 
information \ 
\ 
\ 
Name..... : —— \ 
Address \—> 
Town..... \ 
\ 
on the following equipment: e 
Car Wash ‘\ 
‘ ‘\ 
Paint Spray....... pee \ 


. < 
Air Compressors eatciiaeetiin a, 


Self Oiling 


and is universally used today. U. S. has built its 
car washers along these lines. The pump 1s 
totally enclosed with all moving parts running in 
oil, protecting the mechanism from dust and dirt 


Like the automobile engine, all parts of the U. S. 
High Pressure Hydraulic Unit are accessible and 
it is so constructed that it takes but a few min- 
utes to remove cylinder cap =e renew plunger 
crimps or leathers on the U. Totally Enclosed 
Pump. It is not necessary to teal the connect- 
ing rod bearings, thus eliminating the necessity 
for a skilled mechanic. 


Send for information on this modern equipment. 


COMPRESSOR COMPANY 
Cleveland, Ohio 


Bldg., New York 
ESSOR All Codes — 
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7 Delta 
PARALITE 


Revo.utionary! The greatest advance ever made 
in road light lighting. The Delta Paralite shoots a strong 
distance light down the road and gives plenty of soft, 
diffused light at either side of main beam—with the 
glare cut off waist high. Bright. Safe. 

This amazing result is obtained by use of the new Paraflex 
reflector and Parabeam lens which have been adopted for head- 
lights by Packard, Nash, Kissel, Lincoln and other leaders. Delta 


has sole manufacturing rights on this new design for roadlights. 
No other manufacturer can offer you an equal to Delta Paralite. 


' ry A universal bracket enables you to mount the Paralite on 
N O. / . | any car. Its rich beauty, its fine construction, its compact size— 
4% inches diameter—and price will sell it. 


Stock this light and share in the profits. See your jobber or 
write direct for further information. 


DELTA ELECTRIC COMPANY 
203 Delta Block, Marion, Ind. 


CLO 


The Safe ‘Road Light for Motorists 
LIST in 
mice $+ 2 OO 


IN CANADA 
$5.00 




















4 Methods of Mounting 
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Standard TireValves and ValveParts 








valve inside 
is different 


a ad 


IMPLY because Dill 


found that a valve in- 
side was more dependable 
and more rugged when the 
frail spring and stem were 
enclosed in a metal barrel. 





And because— 


Dill valve equipment is the 
product of a sincere desire 
to build the finest valve 
parts that skill and careful 
workmanship can produce. 


Dill Valve Insides 
Dill Instant-Ons 
Dill Valve Caps 


are packed for re-sale on 
metal display stands, beauti- 
fully lithographed in 
colors. These stands will 
make sales for you. Ask 
your jobber or write us. 


THE DILL MFG. COMPANY 


Cleveland, Ohio 


Manufactured in Canada by The Dill Mfg. wo. 
Canada, Ltd., Toronto 














February 24, 1927 VOTOR AGE 


(yi 





an | 


































XK Jack Knife 
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Out of the 
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It Folds Down 


—that’s why it sells faster 














knife. 


way 


Closes 
edge of the running board, out of the 
and practically 


Snaps shut like a jack- 


flush with the 


outer 


out of | sight. 


Doesn't have to be taken on and off. 


Type C, 57” long, $2.50. 


Folks 


value. 


wouldn't buy any other kind. 
sell a lot of them. 


you. 


Here's the carrier folks are putting ‘‘disappearing’™’ feature. Owners of 
on the finest cars—and LEAVING on. lower priced cars like the reasonable 
Notice how it FOLDS DOWN, when Price: You sell Type A, 43° long, for 
not in use. $1.75. Type B, 50 long, $2 and 


Wonderful 

they 
You'll 
Splendid profit for 


buy these when 





When needed, it snaps up instantly. 
Car doors swing over it. Rigid. Can't 
rattle. Clamps to running board—no 


holes. Finished in black baked enamel. 
Owners of high priced cars like the 


Your jobber handles Red Cat. Or- 
der from him. If you wish to see one 
before placing a quantity order, we 
will ship you one at half price. Write 


TODAY. 


G. A. ROTH MFG. COMPANY, Hastings, Neb. 


Red Cat 


DE LUXE CARRIERS 
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ELCAR MOTOR COMPANY +: _ Builders of Fine Vehicles Since 1873 + ELKHART, INDIANA 








mu 


—™~ 









—— 


$4 


: 





— 

















| ie high destiny of ELCAR becomes more 
and more apparent as the Shock-/less Chassis 
daily wins the approval of new hundreds. And 
the need for swift decision and immediate sub- 
sequent action grows more apparent too, 1n the 
matter of ELCAR franchises. The available ter- 
ritory steadily grows less. Determine today to 
write for the much-sought ELCAR proposition, 
either as distributor or dealer. 


F,LCAR 


WITH THE 


Shock-less Chassis 
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Just as surely as 
Balloon tires have | STS 
given additional | 
riding comfort to 
every user, so the 
The New No. 525 Walker Jack new No. 525 Walker 


was ° designed with one 


thought in mind, namely to Balloon Tire Jack 


make the finest passenger car 


jack ever built, and one that will relieve ow ners 
any man would be proud to 

own, asapart of his car | 

pin Rs of the dread and 
A long turning type handle discomfort of tire 
with special grips and proper 


leverage is used to place the changing aaa Regard: 


jack under the car, make the 

lift, and withdraw the jack, e 
while a universal joint in the less of road condi- 
end of the handle makes it 


easy toclear all interference, tions, this jack will 


suchas gas tanks, spare tires, 


bumpers or fenders, a very | Start low enough 
eure aaain Balloon Tires and and raise the car 

high enough to put 
on a fully inflated 
spare+-A jack must 
do this or it is a use- 
less piece of equip- 
ment «++ Dealers — 
your customers are 
waiting for this 
jack, they need it, 
List Price $6.85 they’re asking for 
it+- The market is 


ready --- Are you? 















The inner screw of the No. 
525 can be adjusted up or 
down by hand by turning 
the capand an adjustment of 
the outer screw is obtained 
by turning the knurled bolt 
located above the handle 
socket. These features add 
greatly to the convenience 
in setting jack to proper 
height before making lift and 
in closing the jack after 
using. 























President 


Walker Manufacturing Co. 
Racine, Wis. 


Wal ker Jacks 


‘Dependable in Service” 





> 
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EW NORTHEASTERS—new prices. All the 
popular features of smartness, vibrant tone, and 
instant response at prices the motorist can’t resist. Prices 
that mean full measure of NORTHEASTER dependa- 
bility; prices that still mean worth while profits to you 
~and prices that will mean tremendous increases in 
your sales. 


The NORTHEASTER ‘“*50”—the 
standard size NORTHEASTER now 
retails at $500. 


The new Super NORTHEASTER 
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ete 


"find now~<for 
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The big Special NORTHEASTER **100”— ideal for 
big cars and buses— now sells at $1009, 


The short-projector Sergeant NORTHEASTER 
“*50-S ”’—can’t be beaten for taxicabs, motorcycles and 
trucks at its new price of $590, 


Be ready for the demand when the 
public hears about these new 
NORTHEASTERS and their new 
prices. Our full page in the March 
19th issue of The Saturday Evening 





ays 





FORDS 
al Lasts 


posi th the rich Accurate at* Every Speed Post will be followed by similar an- 
bg a larger horn with the rich, Easily installed nouncements the same month in 

full voice invariably associated with Rear Wheel Drive | | | or 

high-priced cars. They'll all be sur- Complete With Application Parts Liberty, The Literary Digest, Life and 
5 it gg $750 $1500 The Country Gentleman. 

prised by its price . . . $729. Ww’ 


Get your orders in to the nearest NORTH EAST DISTRIBUTOR or BRANCH 
in time to be assured of early deliveries. 


NORTH EAST Products are distributed and serviced by 
Noarn Easr Seavice inc. 


Rochester — Atlanta Chicago Detrow — Kansas City— New York 
San Francisco —- London — Paris Toront 


oro 0 
Authorved Service Stations throughout the World 
~ 
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NORTH EAST Products are made by th: 
Nearn East Erecraic Co. 
Manufacturers of Automotive Equipment 


Rochester, N, Y. 
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Autocar equipped with Budd 
Duals. One of the fleet oper- 
ated by Coogan’s Lake Shore 








a. 


Be? 


A 


fr 


OW 


Delivery, Dunkirk, N. Y. 


BUDD-MICHELIN DUAL WHEELS 





RAY COOGAN operates a fleet of trucks be- 
tween Dunkirk and Buffalo, New York—a run 
of 110 miles. 


He gets all the business he can handle—and 
Budd Duals help him get it! Here’s how . 


His trucks can make better time on Budd 
Duals—averaging four miles an hour faster. 
He saves anywhere from 1 to 1'/, 
hours on every truck, every day. 
Saves the time of drivers and 
helpers, too—and the cost. 


Dealers... 


When you sel! this kind of transportation your 
customers come back for more—and you can sell 
it! All manufacturers supply Budd Duais—you 
can get them on any job. 






help Coogan to get business! 


His repair and maintenance costs are neg- 
ligible. He hasn’t had to get under a single 
truck to tighten parts or bolts since he changed 


to Budd Duals. Hasn’t had a broken wind- 
shield, either! 


Naturally his operating expenses are less. 
He can do the work cheaper—and better. 
He can underbid his competitors 
—so he gets the business. Now 
he’s increasing his fleet. Buying 
more trucks—on Budd Duals! 


) BUDD 


WHEEL COMPANY 


Detroit 
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JMPLEX 
Piston Rings 


Simplex Piston Rings supersede all other methods 
of rebuilding cylinders and pistons. 


GUARANTEED 10,000 MILES 
against Oil Pumping, Piston Slap and 
Compression Loss 


Send for details of this short cut scientific method of recondition- 
ing ALL cylinders, no matter how worn, tapered, out of r 
or heat distorted. 


THE SIMPLEX PISTON RING COMPANY 


of America, Incorporated 
1971 East 66th Street, Cleveland, Ohio 








AGE 


February 24, 1927 














PROTEX-A-MOTOR 
GASOLINE PURIFIER 


Protects the Entire Gasoline System 


It puts gag through a triple separation from its 
impurities by straining—by filtration—and in ad- 
dition by gravity. 

Installed between gas tank and vacuum. Set on 
self-cleaning 60° angle. Absolutely LEAK-PROOF! 
Investigate! 





PROTEX-A-MOTOR MANUFACTURING CO. 
Pittston, Penna, 




















Here Is Something to Sell! 


A piston ring, on the principle of a packing ring, that gives 
remarkable results in service, is used in thousands by auto- 
mobile factory branches for replacement—and pays a profit 
worth while. WRITE FOR DETAILS 


THE CORK-SEALED PISTON RING CORP. 
2332 Michigan Avenue, Chicago 
Factory: Denver, Colo. 
Canadian Distributors: Purser, Bull & Co., Ltd. 

















Toronto, Canada 














FOLLETT’S wooe. TIME STAMP 


accounts for every labor minute 
Prints the year, month, day, hour, 


minute, A.M. or P.M. at the exact 
moment the plunger is pressed—like 
this, for example: 


NOV 19 1920 4 31 PM 


Tells when a job is started—and when it is 
finished. There can be no dispute over the 
time charge. 


Absolutely automatic—except for winding. 
Every machine guaranteed. 








Learn the inter- 
esting details 
from our de 
scriptive data. 


“Established Since 1904" 








The Burgan Cotter Pin Extractor 
Works Like Magic 


It goes in anywhere, grips the cotter pin—snaps it out in a jiffy—holds it 


until released. You don’t have to pull or twist. Just squeeze the handles. 
It’s a great tool! 


Write for prices and details 


THE BURGAN CORPORATION 


9 So. Clinton St. Chicago, IIl. 




















Follett Time Recording Co., 217 High Street, Newark, N. J. 












Write for the Book 
AIR PROFITS” 


describing many new uses for com- 
pressed air. Shows how to make an 
air compressor earn greater profits. 


BRUNNER MFG. CO. 
UTICA NEW YORK 


BRUNNE 


AIR COMPRESSORS 


FREE 5 








New Rewind Profits—See an- 
nouncement every 4th week. 
Write now for price list. The 
H. M. Fredericks Co., Lock 
Hoven, Pa. 








































Let us 
send our 
profit- 
E LARKIN AUTOMOTIVE _ PARTS CO. boosting 
~ Sem es plan. 
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Ismnition Coil 
Has two primary windings instead of one. Gives a 
hotter spark, makes easier starting, gives more power, 


quicker pickup and more mileage. Try it on a slug- 
gish motor. Write for full particulars. 


The Mallory Electric Corporation 
Toledo, Ohio 

















“They Stand the Gaff” 























__— se OURCK SEATING OIL 
PISTON RINGS 
BURD HIGH COMPRESSION RING CO., ROCKFORD, ILL. 




















NO RAD RUST 


In rie anti-freeze evaporation 
75%. 


In SUMMER—Prevents all trouble _ resulting 
from overheated engine by keeping cooling sys- 
tem CLEAN. Get details and discounts. 


No Rad Rust Corp. 
415 N. Water St., Lancaster, Pa. 




























TASCO 


Gas Gauge for 
FORD 
CHEVROLET 
OVERLAND 
and STAR 


Types ‘‘K’’ and ‘‘J”’ for 1928 
Chevrolets and all 
Stars Sell at $1.50 


7” sHE AKRON-SELLE CO. 
bel Akron, Ohie 





Sells Quick at $1.25 Retall., 





























HA 


WAUPUN, WIS. 





World’s Headquarters for Tire Repair Equipment 
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1} 
: Fan Belts and Radiator Hose Confidence in a product that has been produced with 
scrupulous attention to detail is born only of experience. 
Made B Our clients know they receive only the finest in material 
e DY and artistry. 
The World’s Largest Makers of Fan Belts FAITH MFG. CO., Inc. 2533-39 N. Ashland Ave., Chicago, III. 
=< 





























Red Wing Suspension A 5-Day Money Back Guarantee 


For Fords Repossessed Used Cars 
COMPLETE Write for Low Prices 

LT hoe y i me SS UNITED AUTO WRECKERS 

es 0 ords, and permits greater s ‘ ‘ 

with safety. Absolutely unbreakable. STOCK 2429 S. State St. Established 1916 Chicago 

30-minute installation. Money-back guar- 

antee. Liberal profits. Write. 


RED WING COMPANY of AUTO PARTS and ACCESSORIES 


612 N. Michigan Ave. Chicago 







































The Jordan is different 
—and always will be. 


27 Valve Face 
“| “Grinding Machine 





JORDAN 
—with the NEW Sioux Roller Chucking System. Amazing accuracy anc Vv 
speed. Investigate before you buy. 
ALBERTSON & CO. Jordan Motor Car Company, Inc. 
Your Jobber Sells It SIOUX CITY, IA. - Cleveland, Ohio 


























Always Insist Upon 
Genuine 
Apex Innerings 


Most good 
Obbers stock them 


Portable Electric 


DRILLS 


GRINDERS—POLISHERS 


















Write fer If it isn’t an —~ — isn’t an , : 
Attractive Discounts inner Ask for Catalog 10° 
THOMSON ara. co. The United States Electric Tool So, Cincinnati, Ohio, U. 8S. A. 
Dept. C Peoria, tll. Oldest Builders of Electric Drilis and Grinders in the World 



































K SielegageS 


A gasoline gauge on the Dash. Note our half-page 
advertisement in the Saturday Evening Post, March 
5th. Write for description and proposition to the 
trade. a) 
KING-SEELEY CORPORATION 
298 Second Street Ann Arbor, Michigan 
Chicago Branch, 2450 Michigan Boulevard 
































Stops Pump Shaft Leaks 
and Saves the Winter Solution WIRE OR WRITE US FOR NEW OR USED 


Conneaut Plastic Metallic Packing molds in RIE 
the fingers to fit stuffing-boxes of any size — — 


or shape. It is a repair for the worn shal 











and loose bushing. At your jobbers; if not IF ITS FOR AN AUTOMOBILE WE HAVE IT! 
write us. SEE OUR NEXT DISPLAY IN MOTOR AGE MARCH 3 
l Ib. can joa $1.75 per pound 
| ) Ib. can $1.60 per pound STATE AUTO PARTS CORPORATION 
~ i> preve THE CONNEAUT PACKING CO, 2011-13-15 S. State St., Chicago, Ill. 
Le This! Conneaut, Ohio 
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Finest CARBURETORS 











Finest 
Spring and Solid Pressure in one Hone The Wheeler-Schebler Carburetor Co. Indianapolis, U. S. A. 












































CLASSIFIED ADVERTISING 





PERERERERREERTETEER EERE EERE REO RRERER EER EER ERE EERE R REECE REDE RRR EERE Ree eee teeta 


CLASSIFIED ADVERTISING 


SOCCER EARARRRRRAARRERE RRR ERRRRRRR EERE RRERERERE ETRE EER EER LET EERE RCC ORR e ca eaaeee 


PATENTS & PAT. ATTORNEYS 









To locate business opportunities 





= ts - 
: C. L. PARKER : : RATES = = To sell, rent, exchange or buy : 
Ex-Examiner U. S. Patent Office = = = To find men or employment : 
= Attorney-at-Law and Solicitor of Patents = = fen cents a word is the rate for all undis- _ : 
= s = played advertisements set solid, regular want = =: 7 C _s : 
: i sIdi : = = ad style; minimum charge $1 an insertion. = =: I 1e jlassified Department - 
= McGill Building, Washington, D. C. 5 6 All capitals, 12¢ a word; all capitals, leaded, 1} “ll hel | 
= Patent, Trade Mark and Copyright Law = = lsc a word. Payable in advance. > wi eip you : 


PERRET HRHRER ERE EERE EER EEE TERE ROE E REE E EERE RRR REE RER EERE REDE R ECR EER e Dee eee ee, SeTCCERHHHEE EERE RERHRR RR EERRERER AER ERRRERRRE REET E RETR REE E ERE LORE R EERE EERE ee eetee 





BigVolume _ 
per Stroke — 

















/ FRANK ROSE MFG.CO. 
HASTINGS, NEBR. 





: Standard Equipment on 
Many Leading Trucks 








Brown-Lipe Gear Co. 
Syracuse, N. Y. 


~ 
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The Advertisers’ Index is published as a convenience and not as 


art of the advertising contract. 


Every care will be taken to 


index correctly. No allowance will be made for errors or failure 


to insert. 


A. C. Spark Plug Co. 
Air Seale Co. 
Akron-Selle Co., The 
Albertson & Co. 
American Chain Co. 


American Hammered Piston 
Ring Co. 


Bohn Aluminum & Brass Corp. 
Following Page 48 


Brunner Mfg. Co. 
Budd Wheel Co. 


Burd High Compression Ring 
Co. 


Burgan Corp., The 


Cadillac Motor Car Co. 
Chicago Tribune, The... 


Chysler Sales Corp... 


Classified Advertising Section... 


Conneaut Packing Co. 


Cork Sealed Piston Ring Corp. 


Delta Electric Co. 
Dill Mfg. Co., The 
Durant Motors, Inc. 


Dutton & Sons, W. M.. Co. 
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Third Cover 


. 60 


59 


. 60 
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Elear Motor Co. 


Faith Mfg. Co. 
Farran-Oid Co., The 
Follett Time Recording Co. 


Fredericks, H. M.,. Co. 


Gates Rubber Co. 


Goodrich Rubber Co., B. F. 


Hall Mfe. Co., The 


Hardie Mfe. Co. 


Jordan Motor Car Co. 


King-Seeley Corp. 


Larkin Automotive Parts Co. 
Las-Stik Patch Mfe. Co, 


Lovejoy Mfg. Co. 
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Mallory Electric Corp., The 60 
Maniey Mfg. Co. second Cover 
iarmon Motor Car Co. 50 & 5l 
Nash Motors Co. ” 6 
Ne Departure Mfze. Co. 2 
No Rad Rust Corp. 60 
North East Service, Ine. 58 
lds Motor Works $33 
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ird Electric Co., The 
Back Cover 


ex-A-Motor Mfe. Coa.,............ 60 
Wing Co. 61 
Frank, Mfg. Co. 62 
oS a Mfre. Co. DD 

UP ih 60 


lex Piston Ring Co. of 
erica, Ine. ... 60 


state Auto Parts Corp. 


Stewart Motor Corp.. 
Studebaker Corp., The 


Stutz Motor Car Co. of Amer- 
ica, Ine. 


Thomson Mfe. Co. 


Timken Roller Bearing Co., 
The 


United Auto Wreckers 
Ss. Air Compressor Co. 


tL. Ss. Elec. Tool Co. 


Walker Mfg. Co. 
Weidenhoff, Joseph 
Western Chain Co. 


Wheeler-Schebler Carburetor 


— > 


Wyman-Gordon Co. 
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Brighton 


MASS. 
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IRRESISTIBLE | 
ae 


Hydraulic shock absorbers are 
> sweeping all other types be- 
. fore them—and in the lead is 
é LOVEJOY with a 400% sales 
increase in two years—known 
and used everywhere. 

New Model “‘J’’ at $65 installed 
offers the best dealer proposi- 
tion yet! Get details from your 
distributor, or write us direct. 
LOVEJOY MFG. CO., 39 
Avenue, BOSTON, 








00 
installed 













































SHOCK 
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There is No Sale 
Unless They Stop 


VERY day a continuous parade of 


NEW AND IMPROVED motorists is going by your place of 
business. Every motorist is your pros- 
pect—if he stops. 





















Air-Scales offer the best means of at- 
tracting a permanent profitable trade 
to your establishment. The finest air 
vending machine on the market and 
the only one that correctly weighs pure 
filtered air. 










Nothing to get outof orderand simple to 
operate. Finished in royal blue Duco 
lacquer with bright orange lettering, 
Air-Scales are striking in appearance. 








There is no better method of attracting 
customers to your place than by equip- 
ping with Air-Scales. 







Endorsed and sold by leading jobbers 
everywhere—ask your jobber or write 
us direct. 


She lir-Scale Company 
812 Broadway, TOLEDO, OHIO 


1780 Broadway 534 Allen Bldg. 
NEW YORK, N. Y. DALLAS, TEX. 
667 Folsom St. 

SAN FRANCISCO, CAL. 
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ne = attach the hose : 


————— ~~ that starts theair~ 
1t shuts off NS 
automatically 

















































Truck and Bus Operators 








N a recent survey among operators ™, 
decided preference was shown for j 
American Hammered Piston Rings. 


This survey was not made by us and our 
name was not mentioned. 


The operators themselves mentioned 23 
different makes of piston rings and 
American Hammered Rings were speci- 
fied by more operators than specified 
any other make of ring. 












We are reproducing 
a few of the reasons £7. 
exactly as Mb 








S ir a9 | TENSIon anti! Worn out” . 


(Host Miler. on Mad. - Ot finga- Of. Walls. 
American Hammered Piston Ring Co. Baltimore, Md. 
World's Largest Manufacturer of HAMMERED Piston Rings 


















































In all of the years Mr. Jairus has been operating the Center 
Garage, he has been trying to find out what happens to 
automotive cable. 


In spite of pet ideas—in spite of patented stock record 
systems—in spite of , he always runs out of cable 
before his stock records tell him to re-order. 


Mr. Jairus is all upset and doesn’t know what to do about it. 


The thing for him to do is put in a Packard Cable Depart- 
ment-——an assortment of 10 spools, 100 feet each—-variety 
enough to take care of any car on the road, mounted on the 
compact, pressed steel merchandiser. 


After he gets it, he will always know how much cable he 
has—the spools show when it is getting low. He will know 
just where the cable is, too. 
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‘The Packard Electric 








There is Money in ae 
Re-wiring Autos 
If You Have a 
Complete Packard nes 
Cable Department eran 


Signed By 


Gentlemen: 


One Packard Assortment A with De Luxe Merchandiser. 
Packard Wiring Chart, Color Display Card, Miniature Catalog, and other sales helps. 











You Can Go After 


Re-wiring Busines: 


With This 


Sichaid. 


Cable Department 








You can goafter re-wiring busi- 
ness with this Packard Cable De- 
partment. Costs you $28.50—higher 
west of Rockies—Sells for $59.00. 


Ten kinds of cable to take care 
of any car on the road—keeps 
cable stock in good condition with- 
out trouble. 


Below is an order blank-—don’t 
fail to use it today. 


Consult your Chilton Directory 
for detail description of each of the 
following Trade Numbers which 
make up Packard Assortment A. 
Trade Nos. 50-52-71-46-45-44-42- 
56-113-43. 








»|\Company*Warren Ohio 








Please ship to us through.... 


(Name of Jobber) 


Please include in this assortment 





